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Ford Output Reaches Objectives; 
Chevrolet Litts Schedules for May 


Decrease Under 1931 eed of Approximately 44% M. L. PULCHER BACK 


Is Indicated on 


Now A 


Detroit, 


Basis of Returns 
vailable 


April 26.—With passenger car sales returns 


from forty-two states and the District of Columbia now re-! 


leased by R. L. Polk & Co., 


curate picture of the first quarter’s 


field of automotive endeavor. ‘ 

The forty-two states and the Dis- 
trict of Columbia in March 1932 
Showed a total of 88,542 passenger 
car sales, which compares with 78,- 
286 in February of this year and 
with 191,299 in the month of March, 
1931. The gain over February is 
approximately 11 per cent. and the 
loss under March of last year is 
roughly fifty-four per cent. 

With these figures in hand it is 
possible to make a fairly accurate 
estimate of what the first quarter 
sales for this year will show. If the 
last six states, still to report on 
March sales show the same ratios, 
and they probably will, the total for 
the month will run about 90,000 units 
This would give us a total for the 
first three months of 1932 of 256,000 
Passenger cars sold. This figure 
compares with 461,760 in the first 
quarter of 1931, a drop of approxi- 
mately 44 per cent. 


AFRICAN APPOINTMENTS | 
MADE BY STUDEBAKER 


New York, April 26.—Two appoint- 
ments to the African territory of the 
Studebaker Pierce-Arrow Export 
Corporation are announced by Ar- 
vid L. Frank, 
general manager. G. S. Fletcher has 
been placed in charge in South 
Africa and Murray G. Sawyer has 
been named special representative 
in West and Central Africa. 

Fletcher, who was supervisor of 
the Australasian territory, began his 
duties at Cape Town early . this 
month, having left Sydney head- 
quarters in March. Prior to his 
Australian connection he was special 
representative of the corporation in 
the Orient. 

Murray 


sailed from New York 


early this month and is expected to | 


arrive in his territory the latter part 
of May, making the trip via Europe. 
Both Fletcher and Murray will 
supervise Studebaker, Pierce-Arrow 
and Rockne sales in their respec- 
tive territories. 

Alexander Bacharach, treasurer of 
the Manila Motor Company, dis- 
tributor of Studebaker, Pierce-Ar- 
row and Rockne car in the Philip- 
pine Islands, is returning to Manila 
by way of Europe after a ten-day 
visit to Studebaker headquarters in 


(Continued on Page 5) 


FORD OF CANADA 
TO START OUTPUT 


Toronto, Canada, April 26.—Ford 
Motor Company of Canada, Ltd., is 
ready to go into production of the 
new Ford cars and has scheduled a 
minimum output of 5,000 cars and 
trucks for May, according to W. R. 
Campbell, head of the Canadian 
company. 

A limited number of the new cars 
have already been produced from 


(Continued « on Page 5) 


vice-president and | 


it is possible to get a fairly ac- 


accomplishment in this 


G. M. FIRST QUARTER 
EARNINGS EQUAL 
17 CENTS A SHARE 


New York, April 26.—Alfred P. 


Sloan, Jr., 
Motors Corporation. announced to- 


day that net earnings of General 
Motors Corporation for the quarter 
ended March 31, 1932, including 
equities in the undivided profits 
or losses of subsidiary and affil- 
iated companies not consolidated, 
amounted to $9,693,027. 

This compares with earnings of 
$28,999,409 for the corresponding 
quarter a year ago. After deducting 
dividends of $2,344,207 on the pre- 
ferred stock there remains $7,348,- 
820, being the amount earned on the 
{common shares outstanding. This 
is equivalent to $0.17 per share on 
the common stock, and compares 
with $0.61 per share earned in the 
first quarter of 1931. 

“Cash, U. S. Government and 
other marketable securities, at March 
31, 1932, amounted to $186,777,639, 
compared with $205,029,119 at De- 
cember 31, 1931, and $179,133,114 at 
| March 31, 1931. Net working capital 
at March 31, 1932, amounted to 
$271,536,282, compared with $273,- 
|915,923 at December 31, 1931, and 
| $292,723,601 at March 31, 1931. 

“During the quarter ended March 
31, 1932, General Motors dealers in 
the United States delivered to con- 
sumers 143,514 cars, compared with 
231,881 cars in the corresponding 
period of 1931. Sales by General 
Motors Operating Divisions to deal- 





(Continued on Page 2) 


IOWA, ILLINOIS DEALER 
ASSOCIATION FORMED 


Davenport, Ia., April 26.—Twenty- 
three auto dealers in the Davenport, 
Moline, East Moline and Rock Isl- 
and territory established the Quad- 
City Automobile Dealers’ Association 
as a permanent organization this 
week with the election of Tom A. 





‘Coughlin, Davenport, president. 


Other officers chosen were Rob- 
ert P. Galbraith, Rock Island, vice- 
president; William Grampp, Daven- 
port, secretary, and K. R. Popple- 
well, Rock Island, treasurer. 

Committees were named as fol- 
lows: Rules and regulations: Elbert 
G. Don, Rock Island; Dan Smith, 
East Moline; William McLane, Mo- 
line, and James S. Lytle, Daven- 
port. Servicing: Clarence E. Hod- 
son, Rock Island; Walter I. Reeves, 
Moline; Ernest Stender, Jr., Daven- 
port; John P. Goeden, East Moline, 
and Harry L. Millett, Rock Island. 

The organization will stage annual 
auto shows, handle appraisal of used 
cars and co-operate in other plans 
of mutual benefit and advancement. 





president of General | 


FROM COAST TRIP 
SEES BUSINESS GAIN 


Detroit, April 26.—An encourag- 
ing picture of business on the 


Pacific Coast is drawn by Martin L. 
Pulcher, president of the Federal 
Motor Truck Company of Detroit, 
who recently returned from a 1),- 
000 mile trip which included practi- 
cally every important city on the 
coast from San Diego to Vancouver. 

“People on the coast are sensibly 
optimistic,” stated Mr. Pulcher. 
“They are not expecting big things 
for the immediate future, but they 
are practically unanimous in the 
opinion that we are now definitely 
on the upgrade. Their optimism is 
further encouraged by anticipation 
of the rich and generous crops this 
year which are practically assured 


{by the unusual amount of rainfall 


and generally favorable weather 
conditions.” 

In commenting on prospects for 
truck sales in that region of the 


country, Mr. 


(C ontinued on Page 11) 


TWO N. J. TRUCK 
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expense 


GROUPS RENEW 
FIGHT ON BILLS 


Trenton, N. J., April 26.—The New 
Jersey Truck Owners’ Association 
and the Associated Motor ‘Truck 
Owners Of New Jersey have re- 
newed their fight to block bills de- 
signed to boost the motor truck 
license fees and place motor trucks 
under supervision of the Public 
Utility Commission. 

The bill to increase motor truck 
license fees is pending in the As- 


sembly where the Democratic ma-| respectively, for March of last year, 


jority is split on the issue. In a 
plea to the legislature to kill the 
bill William J. Bigley, president of 
the Associated Motor Truck Own- 
ers’ of New Jersey, said: 

“These bills, if passed, will wipe 
out the motor truck business in 
New Jersey and cause the price of 
commodities like bread, milk, coal, 


ice, meat, groceries, gasoline, oil, 
newspapers, laundery, etc., to in- 
crease, 


“The measures now pending in 
the Senate and the Assembly not 
only tend to make the unemploy- 
ment problem more acute because 
of the fact that _ 60,000 chauffeurs 


(C ontinued on _Page 10) 


GEORGIA FINDS TRUCK 
REGULATION COSTLY 


Atlanta, Ga., April 26 (UTPS).— 
The steadily mounting cost of 
motor vehicle supervision and con- 
trol is shown in the financial report 
on the Georgia Public Service Com- 
mission made recently by the state 
bureau of auditing. 

Where in the past the cost of 
operating the Georgia Public Ser- 
vice Commission has amounted to 
from $60,000 to $70,000 a year, this 
mounted to more than 
$100,000 in 1931 as a result of motor 


(Continued on Page 10) 


Pulcher pointed out | March 31 for the four Eastern prov- 





| Detroit Observers See Some Improvement After Dis- 
appointing Showing During First 
Quarter 1932 


Detroit, April 26. —Delivery of the new Ford V-eight 
has started in this city, which is interpreted to mean that 
production difficulties have been ironed out and that the 
plants throughout the country will rapidly swing into proe 
duction of the new line. It is understood that orders have 
been issued that Detroit is not to be favored in V-eight 
deliveries as it was when the Model A made its initial ap- 
pearance. All key dealers are being sampled before any one 
is to have cars enough to start actual deliveries. 

———" The Ford company, it is reported 


EASTERN CANADA SALES} tcnecue of 42,000 units tor produc. 
SHOW IMPROVEMENT IN tion in May. This means a daily 
MARCH, FIRST QUARTER 


output by the home factory and 

assembly plants of about 2,000 ve- 

hicles. Production at the present 

time is running close to 1,000 a day, 
Toronto, Canada, April 26.—Final 
figures covering registration of new 
ears and trucks for the month of| 
March and the three months ended 





and from May 1 on the plants are 
expected rapidly to reach the 2,000 
rate. It is pointed out here thaf 
after the Ford organization hag 
passed the 1,000 per day mark. lift- 
ing the production rate is compara 
tively a simple matter. The diffi< 
culty came in the early stages of thd 
work, when the job was to get the 
assembly lines running with any 
sort of speed. 

In the meantime, Ford orders are 
beginning to exert an influence on 
the steel market. Orders have been 
placed for parts and materials for 
a production of 75,000 V-eighis, 


inces of Canada show an improve- 
ment in the Canadian sales field. 

At the end of February, registra- 
tion of new cars and trucks com- 
bined indicated sales running slight- 
ly more than 30 per cent. below the 
same period last year. At the end 
of March, 1932, combined sales were 


only 26 per cent. behind those of Seed team nag ieteenk tale 
the first quarter of 1931. New car om ; ae a es cae” teenies 
and truck sales for March, 1932, are one pe - 408 —— 


and 700 tons of 30 per cent. 


from March of manganese and 500 tons of ferro 


down 24 per cent. 


last year. ne Ce ac-\chrome. This indicates an early 
count for the bulk o this decrease, resumption of high speed produc- 
March truck sales being within 1 tion, The Ford company has also 


per cent. of equaling those of March 
a year ago. 

Figures made available by Might 
Directories, Ltd., place March, 1932, 


increased its orders for sheets, strip, 
fender stock and other steel ma- 
terials on a basis that makes the 
42,000 production schedule for May 


car sales at 3,667 and commercial| appear reasonably certain of ful- 
cars at 725, as against 4,925 and 731, | fillment. 
There are other bright spots in 


the present situation in this city. 
Chevrolet has set a May schedule of 
60,000 units, an increase of some 
15,000 over the probable output in 
April. Of the Chrysler family 
De Soto and Plymouth are both 
going strong and there are a num- 
ber of other factories that are hold- 
ing toa fair degree of activity. 


in Ontario, Quebec, New Brunswick 
and Nova Scotia. This would indi- 
cate a decrease of 25 per cent. in 
passenger car sales and only 1 per 
cent. in commercial car sales, For 
the first three months of this year 
passenger car sales showed a de- 


Continued on Page 11) 


Dodge Bros. Inaugurates 
“A Novel Sales Campaign 


program personally conducted by 
Florenz Ziegfeld and known as the 
“Ziegfeld Radio Show.” 

Stars of this broadcast will in- 
clude Paul Robeson, Helen Morgan 
and Charles Winninger, members 
of the original American and Eng- 
lish casts of “Showboat.” 

Dodge dealers throughout the 
country will supplement the nauonal 
campaign with local activity in- 
cluding all forms of advertising, 
personal and telephone invitations 
to resident motorists to experience 
the “floating power ride.” 

Among the notables who have 
already ridden in Dodge and whose 
interesting expressions will appear 
in forthcoming national advertise- 
ments are Fiorenz Ziegfeld, Helen 
Morgan, Buddy Rogers, Bert Lahr 
and Lupe Velez. Others, equally 
prominent, will be announced later. 


Detroit, April 26.—Inviting Amer- 
ican motorists as guests to take the 
wheel of a new Dodge Six or eight 
for a “floating power ride,” K. T. 
Keller, president of Dodge Brothers 
Corporation division of Chrysler 
Motors, today inaugurated an un- 
usual spring merchandising cam- 
paign, 

President Keller’s invitation is be- 
ing broadcast in a novel manner. 
Celebrities in all walks of life in- 
cluding stage, screen and radio 
luminaries who have driven Dodge 
cars as guests of the Dodge nation- 
wide dealer organization will state 
their reaction to the “floating power 
ride” in a series of national news- 
paper advertisements, 

On Sunday evening, May 1, the 
invitation will be projected over the 
ether waves to additional millions 
of motorists on a nation-wide radio 





RUBBER OUTPUT 
IS CUT SHARPLY 


Lansing, Mich., 
of the Olds 


‘OLDS, FISHER PLANTS 


New Yerk, April 26.—Tapping has 
ceased on 212 rubber plantations in 
the Dutch East Indies, involving a|™ain at Lansing. 
preducing area of 70,235 acres, ac- | This was emphatically stated by 
cording to cable advice from Java | Officials at both plants today, fol- 
to the Rubber Exchange here. lowing an extended 

Tapping of rubber trees on 121} the places. 
other plantations, representing} Their statements put to rest per- 
43,672 acres, is being restricted vol- | sistent rumors over a perioc of many 


untarily by the owners. This cur-| weeks that the plants contemplated | 
tailment movement, the cable adds, | moving. 
represents an untapped area of ap- Today found 2,700 persons work- | 


ing part time at the two places—700 
at the Fisher, 2,000 at the Olds. 

The inspection also revealed that 
all departments of the plants are 
operating. Officials declared pub- 
llicly that there was no movement 
'on foot to remove any individual 
department from Lansing, in set- 
|tling reports that some units would 
ibe moved. 

Today there are approximately 
125 persons actively employed in the | 
Olds office building. Before the | 
isales and advertising divisions were 
transferred, there were about 250. 

Throughout the two plants were! 


proximately 12 per cent, of the total 
rubber land under cultivation in 
1931, or an annual output of about | 
20,000 tons. 

The Far Eastern census for March 
shows that rubber production on 
small estates under 100 acres in size 
in British Malaya declined from 
14,241 tons in February to 11,434 tons 
in March. Production on large es- 
tates, over 100 acres in size, declined 
from 18,731 tons in February to 18,- 
462 tons in March. 

Stocks on hand on Malayan estates 
totaled 20,831 tons at the close of 
Jast month, as compared with 21,165 
tons at the end of February. Deal- 
ers’ stocks at the same time declined 
from 27,750 tons to 27,416 tons. 


JOSEPH H. TRINDL, INC., 
FORMED IN CHICAGO 


Chicago, April 26.— Joseph H. | 
Trind]. formerly president of the 
Trindl Corporation, announces the 


used in the manufacture of their 
various products. 

Officials stated there was no in- 
tention of closing down in May, in 


reply to another rumor. 


DE VAUX NAMES MILLER 


formation of a new company, to be; (nq Rapids, Mich., April 26.—H. 
known —s Joseph H. Trindl, Inc., | p. Miller has been made district 
2613-15 South Michigan Ave., Chi-| 


manager of Continental-De Vaux 
| Company. He will operate out of 
general De Vaux sales offices in 
Grand Rapids. 

Until May of 1931 Miller was 
Grand Rapids branch manager for 
Graham-Paige. Then he joined the 
Western Michigan De Vaux distrib- 


cago, Ill. The new company will con- 
duct an automotive replacement 
parts jobbing business, with a mod- 
ern machine shop in connection 
therewith. The company will make | 
a specialty of cylinder and crank 
shaft grinding, motor bearing re- 


babbitting and line boring and other | yting organization as wholesale 
specialized machine operations for | manager. 
the trade. Miller carned in 1931 the best 


John C. Trindl will be associated | | record made by any De Vaux whole- 
with his brother in the business. A| sale manager in the United States. 
complete stock of popular brands of | He sueceeded in placing fifty deal- 
automotive replacement parts will| ers in the territory under his super- 
be carried. vision. 


iii 
TEXTOLITE 


TIMING GEARS 








PRECISION 


From the watch to the giant telescope, gears 
are essential for accurate timing. 


Permanently precise timing is equally im- 
portant in the modern _high- -compression 
motor. The finest development in timing 
gears is the light, resilient, non-resonant, 
long-lived Textolite. 





There is no compromise with 
accuracy in a good gear drive. 
It is a token of good manu- 
facture throughout the car. 


\ 
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GENERAL ELECTRIC | 
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TO STAY IN LANSING 


April 26.—Plants 
Motor Works and the 
Fisher Body Corporation are to re- 


inspection of | 


| piled huge stores of supplies, to be | 


MANAGER FOR DISTRICT, 


SO ee et —_ amen ee 





G. M. FIRST QUARTER 
EARNINGS EQUAL 


(Continued from Page 1) 


ers in the United States during this 
period amounted to 166,304 cars, 
compared with 255,997 cars in the 
first quarter of 1931. Total sales to 
|dealers, including Canadian sales 
| and overseas shipments, amounted 
to 197,256 cars, compared with 304,- 
547 cars in the corresponding quar- 
| ter a year ago.” 


A. 1. E. E. ANNOUNCES 





| 
New York, April 26.—On Thors- | 
j|day, May 12, the illumination group 
of the A. I. E. E. and the New York 
section of the I. E. S., will hold a} 
| joint ~eeting at 7.45 in the audi- 
torium of the McGraw-Hill Build- 
ing, 330 West 42d St. 

An interesting program has been) 
llined up. Earl Whitehouse will | 
speak on “Owner Requirements.” 
| Raymond Hood will take as his sub- 
ject “The Architect’s Approach,” and | 
'D. Wood will discuss “The Engi-| 
lneer’s Solution.” The general topic | 
of the meeting is lighting require- 
ments. 








On April 29 Dr. Frank B. Jewett 
will address a general meeting of 
the A. I. E. E., and the student 
branch convention on the subject 
of “What the World Expects of the 
Electrical Engineer.” 


CORPE ADVERTISING 
MANAGER FOR 6G. M. 
CANADIAN GROUP | 


Toronto, Canada, April 26. 
Thomas H. Corpe has been ap- 
ger for the 
General Motors Products of Canada, 
Ltd., and succeeds to his new posi- 
tion after eight years of sales and 
advertising work with various units 
of General Motors. Mr. Corpe’s ap- 
pointment is announced by 
McTavish, general sales manager. 

After three years’ service as a pilot 
in the British Air Force during the 
war, Mr. Corpe entered the auto- | 
mobile industry in England. He has 
acted as assistant engineer in charge 
of the General Motors Proving 
Ground, later served as special sales | 
and advertising representative in 
Europe for General Motors Export | 
Co., and on his return from Europe 
was assigned to special duties with 
the Fisher Body Corporation. 


PLYMOUTH SHIPMENTS 
AND SALES INCREASE 


Detroit, April 26.—Shipments of 
new Plymouths for the week ended 
April 16 were 5,014, an increase of 
34.9 per cent.: over the preceding 
week. 
continue the same upward trend, 
with a gain of 90 per cent. for the 
week ended April 9 over the week 
ended April 2.” H. G. Moock of Plym- 
outh Motor Corporation said. 

“Actual registrations of Plym- 
ouths for 48 states in January, 47 
states in February and 28 states in 
March 
were 96 per cent. greater than for 
the same states during the like pe- 
riod of 1931.” Plymouth production 
last week was stepped up to 1,100 
cars a day. 
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‘his talk he declared his boss to be “‘the most inconsistent man 
| alive,” 
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Chris Sinsabaugh— Detroit Editor 





HERE’S more to this previewing than just iia at 

new models of automobiles and writing something about 
them. In fact, previewing, in this industry of ours, is becom- 
ing a diversified art, as I discovered when I was called over 
to the United Motors Service building to give the once-over 
to the Steer-O-Meter. 

Odd sort of a name for a wheel alignment and steering 
tester, isn’t it? But that’s what it is, and from what I saw 
(of it the Burroughs adding machine hasn’t anything on it 
for uncanniness of accuracy. The human element is elimi- 
nated altogether and the Steer-O-Meter tells you without 
| quibbling just what is wrong with your wheel alignment, and 


there is no going back of the diagnosis. 
+ - 7 


STEER-O-METER is a debutante and right now is 
| making the rounds of the trade under the convoy of W. J. 
| Lantz, vice-president of the Reese Manufacturing Company 
ben Dayton, O., is maker, and G. H. Phelps, the engineer whose 
brain child it is. 

You drive on it just as if you were going on a troughed 
| platform and then the do-funnies up front get busy checking 
up your steering mechanism. It puts a finger on the sore 
spot automatically and there’s the chart of the troubles which 
can be followed by the workmen and the evils corrected. 
Steer-O-Meter is now getting acquainted with service sta- 
tion superintendents throughout the country and, so far, they 
tell me, the reception has been vociferous. 

. * 7 

I NOW HAVE ONE of the Fisher miniature Napoleonic 
coaches which I always have admired, but it didn’t cost me 
| any thousand bucks such as was paid by several of my friends 
| following the 1931 awards. The one IJ have is pasteboard, it 
|is true, but it is most satisfying. It is one of those sent out 
by H. J. C. Henderson, sales director of Fisher Body, a clever 

reproduction of the original bodies turned out by the youth 
| of the country. 

It comes along to remind us that Fisher Body is almost 
'up to the finals of the 1932 competition. The judging will 
be done in July and the awards'made in August. I am told 
, that there has been an increase in registrations and that there 
‘now are enrolled 155,000 boys who for the past years have 
been working on these miniatures, some 20,000 having come 
from Canada, which has been permitted to compete this year. 
In 1931 the enrollment totaled 145,000. 


- * . 


PIERCE-ARROW IS SELLING well in this town of 
ours now that we really have spring, and L. J. Robinson, man- 
| ager of the Detroit branch, tells me he is breaking down sales 
|resistance by emphasizing the fact that buying an automo- 

bile is one of the quickest ways of getting us back to pros- 
'perity. He finds many employers have hesitated buying new 

cars, fearing that in the face of having to cut wages and let 
| old employees out, they might be accused of flaunting their 
apparent prosperity. 

One case he tells about is of an employer who had told 
|Robinson’s salesman to lay off for this very reason. The 
salesman’s talk was so convincing though, that this employer 
| called his employees together, told them he had been asked to 
|buy a new automobile to help improve general conditions, 
jand asked them what to do. The employees as one man 
|advised buying the car and the sale was made. 

. * 7 

KIWANIS CALLED on William J. Cameron of the Ford 
Motor C ompany to tell its members about the sage of Dear- 
‘born. None is better equipped than Cameron to do this. In 





one who is opposed to charity and yet many of whose 
millions go to the needy. Sixty-five per cent. of the Ford 
employees live in Detroit, so Ford is contributing nearly 
$1,000,000 a day to Detroit workmen. Raising wages $1 a 


g cay in 1929, done as a gesture of confidence in the future, 


cost Ford $33,000,000, while “if even a six-month deficit of 
the Ford hospital became public knowledge you would say 
Mr. Ford is one of the greatest dispensers of charity among 
us,” declared Cameron. 

“Ford the engineer has outdistanced Ford the manu- 
i facturer,” he wound up with. 
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Retail Salesmen 
Giving Prospect What He Wants 


(From La Salle Extension Univer- 
sity’s Automobile Salesmanship 
Course.) 


A prospect is one who, 
whether he knows it or not, 
needs and can use what you 
have to sell, and can pay for it. 

That is a mighty good working 
definition of a prospect. Study it 
well, for you will meet it again in 
later assignments, at which times 
there will be much to say about it. 

Now, how are you going to de- 
termine to what extent such a pros- 
pect is influenced by the five buying 
motives? And how are you going 
-to determine which, if any, of the 
five is the strongest? Scme sales- 
men pride themselves on_ their 
ability to size up a prospect at a 
glance, but snap judgments are de- 
ceiving. By means of information 
obtained before or between calls, 
and information skillfully developed 
during the interview, you will be 
able to make your appeals to buy- 
ing motives and secure the buying 
decisions with greater uniformity. 

Briefly, we might indicate a few 


other ways to get prospect data. 
City or state automobile registra- 
tions give the make, model, body 


type and age of the prospect’s pres- 
ent car, In many states, they show 
also how long he has owned the car, 
which shows in turn whether he 
bought it new or second-hand. (A 
1926 model, bought in 1928, was ob- 
viously not bought new.) The tele- 
phone or city directories will give 
the prospect's place of residence, | 
and, particularly in the city di-| 
rectory, state his occupation. Club, | 
business, professional and civic or-| 


ganization directories will show 
whether or not the prospect is a 
member. 


And if you have a friend or ac- 
quaintance who also is acquainted | 
with your prospect, you can perhaps | 
obtain from him almost all the in-| 
formation that you need, on all | 
the points listed. If you make the | 
effort to locate a friend or ac- 
quaintance who is in the same firm 
with your prospect, or who is in the 
same club, lodge or business asso- | 
ciation, you can obtain invaluable 
information on every worth-while’ 
point. | 

The point is that far from ascer- 
taining all the information neces-| 
sary for a good sales talk, many 
salesmen get none, and are appar- 
ently content to spend their time 
and energy trying to sell a pros-| 
pect, whom they then allow to walk 
out of the salesroom as much an 
absolute stranger as at the time he 
entered. 

To. spend half an hour with a 
man, to get him interested in the 
car, and then to allow him to van- 
ish forever, beyond the possibility 
even of a follow-up, seems incredible. 
Yet uch cases are anything but 
rare. 

As for the members of the pros- 
pect’s family, you know what a great 
factor in the sale they sometimes 
are; not only as a source of infor- 
mation, but as co-operating sales- 
men who help you in your selling. 
Sometimes a wife becomes sold long 
before her husband does. If she 
does, you then are in a fortunate 
position. You have a partner in your 
sales effort who can say things 
which you yourself are not at liberty 
to say, and who will be listened to, | 
and deferred to, as you yourself 
never would be. The chance to sell 
the prospect's wife and family should 
never be overlooked! 

And don’t forget the importance 
of selling the younger members of 
the family! Get the boys and girls 
in their teens sold and you'll sell 
papa and mamma. Once you have 
sold these juniors on your car, the 
parents will get no rest till they 
buy it! 


| 


(To be continued.) 


J. F. ACKERMAN HONORED 

Newark, N. J., April 26.—John F. 
Ackerman, superintendent of the de- 
livery department at the Kresge De- 
partment Store, has been appointed 
chairman of the commercial vehicle 
committee of Newark Safety Coun- 
cil. 





Points to Consider 


This Is Your Page 





This department is devoted to the interests of the retail sales divi- 


sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 





in Sizing Up Your 
Prospect 


What type of car does he want, and to what use does he want to put it? 


May show or indicate: 
Buying motives to stress 
Type of business 


Amount of income 
Number in family 


What are the make, body type, age, condition, and approximaie valuc 


of his present car? 

May show or indicate: 
Buying motives to stress 
Financial status 
Social status 


Business status 
Features which he has nevet 
had an opportunity to enjoy 


In what ways has his present car failed to give him satisfactory service? 


May show or indicate: 


Values to emphasize, either in road 


demonstration 
floor 


or on the sales 


What are his occupation and his approximate income? 


May show or indicate: 
Buying motives to stress 
what model to show 


Social status 
Business status 


Is he married or single? Has he any children or dependents? Ko 
many, and what are their approximate ages? 


May show or indicate: 
Buying motives to stress 
Body style to show him 


Persons through whom he can | 


be influenced to buy 


iconfidently and with finality, the ap- 


Does he rent or own his homc, what sort is it, and in what section 
of the city? 
May show or indicate: | 
Buying motives to stress Business status | 
What model to show Financial status 
Social status 
oe 


To what clubs, lodges, and social or :ivic organizations does iy AS? TI 


May show or indicate: 
Buying motives to stress 
Financial status 


Social status 
Business status 


What are his personal interests and hobbies? 


May show or indicate: 


Features which can be tied up with 
his desire to indulge his hobbies 


In what social circles are his wife and family most active? 


May show or indicate: 
Buying motives to stress 
Friends through whom he 

can be approached 


| 
Financial status 
Social status 


In the light of the information you have about your prospect, what 
is he likely to need and want most in a new ear? 


May show or indicate: 
Whether to stress pride of 
ownership, gain and eco- 
nomy, protection and 


safety, comfort and con- 
venience, or satisfaction 
of affection 


CO-OPERATIVE USED CAR 
SALE REDUCES STOCKS 
OF WISCONSIN DEALERS 


Green Bay, Wis., April 26.—A co- 
operative used automobile sale was 
Staged by ten local dealers here 
over a period of seven days. Four 
hundred and seventy-three automo- 
biles were offered by the dealers 
during the sale. A _ considerable 
number of automobiles were moved 
during this sale, in connection with 
which 1932 licenses and fire and 
theft insurance were presented free 
with each sale. 

Newspaper advertisements were 
used in pushing the sale and a full- 
page advertisement announced the 


opening of the sale. This advertise- 
ment appeared on the back page 
of the newspaper and was run the 
length of the paper rather than the 
width, attracting a considerable 
amount of attention. 

Automobile dealers co-operating 
included the Brown County Motors, 
Bogda Motor Company, Buth- 
Golden Motor Company, Cliff Wall 
Motor Sales, Del Motor Company, 
McGeehan Buick Company, Robin- 
son Motor Sales, Stone Motor Com- 
pany, Thom Motor Company and 
Van Drisse Motors. 








| 
| 
Model to show 
Other points listed abcve and 
opposite 


7-COUNTY RALLY IN IOWA 
BY CHEVROLET DEALERS 


Burlington, Ia., April 26.—Chevro- | 
let dealers from seven counties were | 
guests of the Hawkeye Chevrolet | 
Company at Hotel Burlington, with | 
F. N. Phelps, Davenport zone man- 
ager, the principal speaker on a! 
program having for its purpose the | 
stimulation of buying. 

Among those present were H. L. 
Murray, Burlington manager; R. M. 
Harrison, assistant zone manager; | 


G. M. Masterson, zone accounting 
manager; H. B. Winn, zone sales 
manager; T. O. Schuster, truck and 
body manager for this zone, and 
Ross Frazier, zone parts and service 
manager. 





HENLEY-KIMBALL CoO. 
IN LARGER QUARTERS | 


Worcester, Mass., April 26.—The | 
Henley-Kimball Company, distribu- 
tor of Hudson-Essex cars, located at | 
812 Main St. for the past fifteen | 
years, has moved to larger and| 
more modern sales quarters at 246 
Park Ave, In the new quarters the 
sales and service and administrative 
departments are all under one roof, 
which will make for greater con- 
venience for patrons as well as the | 
personnel of the organization. 





|} rather than lose the deal.” 


over the old model when he entered 


| you commissions, 
Dealers read this page. 


Give us the bencfit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't. 





CONTROL PLANS HELP SALES 
OF CAMDEN, N. J, DEALER 


By K. H. LANSING 


“ 


Because of prevailing 


business 


conditions, methods 


formerly used in merchandising automobiles no longer hold,” 
remarked H. V. Holland, president of the Mori-Holland Motor 


Company, Inc., dealer in Hud 


son, Essex, Graham and Reo 


cars and Reo trucks, 1129-35 Haddon Ave., Camden, N. J. 


Routine plans the car dealer used * 


to find successful—some of them 


only three years ago—have had to be 


thrown overboard on account of their 
ineffectiveness under the changed 
situation. In the ‘buyers’ market’ 
of today car owners boldly and ad- 
mittedly go from one dealer to an- 
other shopping for price on their old 
car. and many dealers and their 
salesmen are stampeded into buying 
the exchange car at the shopper's 
figure, no matter how unreasonable, 


According to Mr. Holland, about 
the hardest thing now facing the 
dealer in directing his salesmen is 
to get them to state to the prospect, | 
praisal figure on the exchange car | 
when the time has come to do so. | 
He impresses upon his sales force | 
that to name a price to the prospect | 
for his old car before he has listened 
to the story of the new car is an ex- | 
tremely poor way of doing business. | 
Illustrative of how many dealers and 
salesmen are being bluffed to a 
standstill by “price shoppers” and 
how these shoppers fully realize the 
automobile merchants are sacrificing 
their right in permitting this, Mr. | 
Holland tells the following story: 

“Not long ago an owner, whose | 
car had been purchased from an- 
other dealer, called to see me, He 
had not made up his mind to buy a 
new car, but wished to look at a new 
model in that make, although he 
knew nothing about its edvantages 


the showroom, I showed him the 





1932 model, and explain:d just how} 
improvement in 


it was an various ' 











and 


655 ROOMS ° 





| the floor 
ment, but 


feature 
Unusually Comfortable Rooms, 
Rates Starting at $2.50 


Finest Food in their Respective Cities 
xr 


In CLEVELAND its 


THE HOLLENDEN 


ELMER HOGREN, Manager 
1050 ROOMS ‘ 
4-Station Radio Speaker in Every Room 


In COLUMBUS its 


THE NEIL HOUSE 


TOM A. SABREY, Manager 


details over the old model like his. 
Afterward he said: ‘Mr. Holland, 
you are the first man who has actu- 
ally tried to sell me an automobile.’ 
He then stated that he had been 
around to a number of dealers in 
another city, admitting to me that 
he had been shopping for price on 
his old car, and that every dealer he 
had called on had named the price 
he would pay for his exchange car 
before he had even showed him a 
new model. The man tken added: 
‘If I had to sell my merchandise that 
way I would soon starve.’” 

Mr. Holland, if he is in the show- 
room at the time of the prospect's 
call with the exchange car, person- 
ally appraises it. He allows all of 
his five salesmen to close a deal 
when they can and sign up an order, 
subject, however, to acceptance vy 
the nouse. Not once in twenty deals, 
however, is there rescinding by the 
company. All salesmen sell both 
new and used automobiles. Former- 
ly the company had a separate force 
to sell used cars, and, under the 
right conditicns, Mr. Holland favors 
such a plan. Under the present ar- 
rangement, no salesmen remain on 
of the used car depart- 

when a prospect for a 
used-car calls, he comes to the new 
car showroom and is accompanied 
to the used car department by a 
salesman. 

The company uses various ef- 
fective control plans, including those 
for control of volume, for control of 
the kind of used cars taken in, and 
for control of sales of used cars al- 


(Continued on Page 190) 





the 


1050 BATHS 


655 BATHS 


In AKRON its 


THE MAYFLOWER 


C.J. FITZPATRICK, Manager 


450 ROOMS - 


450 BATHS 


4-Station Radio Speaker in Every Room 


All DeWitt Operated Hotels are in the Heart 





of their Respective Cities 
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Good Advertising 


|‘ a new volume by Kenneth Collins, executive vice-presi- 
dent of R. H. Macy & Co., the New York department 
store, we find the following interesting observation: 

“We have an overabundance of goods. On the other 
hand, we have a massive reservoir of inactive consumer 
purchasing ability in the banks. Between the two lies a 
frame of mind. That frame of mind is, without qualification, 
advertising’s responsibility. Advertising could easily change 
that frame of mind, but we who write advertising have writ- 
ten the wrong kind.” 

There is food for constructive thought in that statement. | 
There is a chance for all of us to apply it to our particular | 
lines of business. 

In the automotive field we know full well that a frame 
of mind stands between us and a lot of sales. The frame of 
mind includes fear and a feeling that buying motor vehicles | 
at the present time is not the thing to do. 

Advertising will help cure both those phases of the| 
obstructing frame of mind. Particularly will advertising 
remove the feeling that the purchase of a motor car now is| 
an unpatriotic or an anti-social thing to do. We know that 
there is scarcely any other contribution that a man can make 
that will yield so much in wages and purchases of materials 
as the buying of a car. Advertising, as some companies have 
been doing, will gradually help to make this understanding | 
permeate completely through our social fabric. 

When this has been accomplished the frame of mind| 
between products and purchasers will have beey removed and 
the immediate result will be plenty of sales. 

Take another branch of our industry, the service divi-| 
sion. Here surely advertising will work wonders. There is} 
in this country at the present time a vast abundance of serv- 
ice work to be done. We have 20,000,000 cars that are 4 years| 
old and upward. The inevitable consequence of that condition | 
is service, service in abundance to keep those older units! 
operating with some degree of efficiency. 

There is a frame of mind at the present time that sug-| 
gests to the car owner that he keep his vehicle running with-| 
out even spending money for. efficient servicing. 
condition can be broken down by advertising. 

There never was a time when the service department 
could profit by conditions more completely than it can now, 
and advertising is the method of translating poteential profits 
into actual ones. 





That | 


Declining Registrations 


OR the first time in its history the automotive industry 

saw the registration of its products at the end of a year 

fall below the total reached during the preceding year. The 

Bureau of Public Roads has just made public its figures for 

registrations in 1931, showing a grand total of 25,814,103 

motor vehicles. This is a decline of 2.8 per cent. under the 
level reached at the end of 1930. 

In the midst of this debacle there were ten states and 
the District of Columbia which showed actual gains in regis- 
trations. Motor trucks made relatively a better showing 
than passenger cars, being off from the 1930 total by only 
6-10 of 1 per cent. 

Viewed from the point of view of what Richard H. 
Grant of General Motors calls the “long haul market,” this 
decline in the number of motor vehicles in service can mean 
only one thing. In the years to come, when this depression 
is only a malodorous memory, there will be increased buying | 
of motor vehicles to make up for the present deficit and to| 
take care of the normal increase in population of 3 per cent. 
a year. 

Any country so completely built on a basis of moto1 
transportation not only will refuse to « inue to let its 
transport units decrease in numbers make up for 
any temporary decline-due to passi .3 of business 
, deflation, 
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In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers, They are not necessarily ours. If you have 
something to say en any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 












Page Mr. Peed 


jrights in the use of this-name, hav- 


In reply to a letter from Roy 
Peed, published in this department 
recently, is the following from E. S. 
Richardson, president and owner of 
|the De Soto Motor Company, Sa- 
| vannah, Ga.: 

I regret exceecingly that my 
article of March 31 in the Automo- 
tive Daily News should have caused 
you so much concern and to have 
warranted the pains of so thorough 
an investigation, one reaching from 
the Great Lakes to the far distant 
marsh lands of Georgia, to find a 
culprit so bold to differ from your 
views on so delicate a subject, and 





How preposterous—a mountain out 
lof a molehill. 

May I ask why should you have 
|thought when this article was 
|brought to your attention that any 
misrepresentation had been made? 
From the gist of the article, surely 
ino one of your factory's organiza- 
tion would even be suspected, and 
from the signature, “De Soto Motor 
|Company,” I do not understand why 


Poor old De Soto has not been with 


|}us for some four hundred years, and 





little did I ever believe that when his 


good name was selected by me some | 


fourteen years ago as a trade name 
for my motor company, I would 


have been brought to account for} 
;such. Though I claim no special| tor Company, Savannah, Ga. 


_|to dare, apparently, to encroach on) 
|your company’s good name. 


'you should have fumped to such a! 
| conclusion. 


jing adopted it long before your 


company was ever thought of, I feel 
fully justified in using it. I would 
not be surprised if there are not 
other motor companies throughout 
}the states of the same name, and 
| should I ever hear of them I most 
| certainly would not object. 

You make mention of'a local rep- 

resentative here. May I suggest fur- 
joer investigation along this line? 
Possibly the used car will account 
| for a twice-dealer mortality. Now, 
'as to my far-fetched and imprac- 
| ticable plan, as dubbed by you: 
Maybe you are right. I, at least, 
concede your right of opinion. Surely 
no one expected you, in your posi- 
tion, to comment otherwise. Your 
bird's-eye view of the used car pic- 
ture across your bright mahogany 
j}and that of the dealers’ every-day 
close up of their BONE (iron) yard 
is a very different aspect. 

I hope this answer, when given 
the same publicity as your article 
received, will satisfy you that no 
reader of the Automotive Daily News 
columns will have any reason what- 
soever to connect me or my com- 
pany in any manner with the Na- 
tional Company of name so similar. 
| By this no disrespect is intended, 
for I have the highest regard for 
your company and the _ product 
manufactured. I am 

E. S. RICHARDSON, 

President and owner De Soto Mo- 











Trade Association News 





South Bend Dea 


Have Used 
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lers 
Car Campaign 


Members of the South Bend, Ind., Automotive Trade Association are 
conducting a drive-a-used-car campaign, which began April 22 and will 


last until May 1, inclusive. 
used car. Everybody else does, why 


The campaign was inaugurated o 
April 22 with a 7.30 breakfast at the 
Oliver Hotel, which was attended by 
all the dealers and their salesmen. 
Publicity is being handled by Dave 
Boswell. 

Co-operative advertising is being | 


jused during the campaign, with the | 
|signature of the firm and the leg- | 


end, “Member of the South Bend) 
Automotive Trade Association,” fol- 
lowing. Prizes have been arranged. 
The daily newspagers will contrib- 
ute $25 each and the association will 








no———— 


The slogan for the campaign is: “Drive a 


don’t you?” 
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zation, who sells the highest dollar 
volume of net used car sales, will be 
the guest of the dealer organization 
at the drawing to be held at the 
Oliver Hotel on May 3. A picture 
will be taken of this group and run 
in the news column of the local 
daily papers. 

All reports on used car sales dur- 
ing the campaign must be in the 
office of Howarc L. Chambers, 614 
Sherland Building, by 12 o’clock, 
May 2. 


TRENTON A, T. A. PLANS 
ANNUAL DINNER MAY 10 
Trenton, N. J., April 26.—Members 
of the Trenton Automobile Trade As- 
sociation will have a dinner meeting 
the night of May 10 at Forsgate 
Farms, During the afternoon dealers 
will play golf. Arrangements for the 
event were furthered at a luncheon 
meeting of the association members 
at the Carteret Club. Victor Wiss 
of Morristown was the guest of Nor- 
man P. Druck. William A. Wein- 
mann, president of the association, 
presided. 





STILL HEADS PARTS CLUB 
OF CHEVROLET IN CAROLINA 
Columbia, S. C., April 26.—W. L. 
Still was elected president of the 
Chevrolet Parts and Service Man- 
agers Club, No, 35, at the monthly 
meeting of the association here. 


STRANDED 


without a cent 
in a Strange cety 





but this FREE 


CREDIT COIN 
secured money 
at once 


'SHow1nc his United Credit Coin 


contribute $50. The awards will be 
divided into two classes: 
First class, net difference, 

$250 and under 
class, net difference, 

$251 and up 

The first prize in the $250 and 

under class to be $30. Second prize 
$20. One prize in the $251 and up 
class of $50. The committee sug- 
|gests that the dealers also award 
|prizes in their individual organiza- 
| tion. 
| One salesman from each organi- 


Second 





| Calendar of Coming Events | 





APRIL sixth annual Motor Transport 

9.97 Mi ‘ a Congress 
t2-23 amen. Bn Internationa) Auto 1- 3—Tulsa, Okla. American Petroleum 
a Institute, mid-year meeting, Mayo 


23-May 2—Zagreb, Jugo-Slavia, Automobile 


Hotel 


Salon 
27-29—New York city. American Welding ne fees, Ee. fone Se 
Society. tional) Oil and Gas Meeting. 
MAY 12-17—White Sulphur Springs, W Va. 


Internationa! Fair 
American Society 


1- 8—Penzan, Poland. 
2- 6—Philadelphia, Pa. 


Society of Automotive Engineers, 
summer meeting. 


20-24—-Atlantic City, N. J. American So- 


of eoemensen? maeeneare manage- ciety for Testing Materials, annua) 
Ons CVIEN MCSE. meeting. Chalfonte-Haddon Hall. 
4- 6—Honolulu, Hawaii. Nationa! For- ; 
eign Trade Council. JULY 
4- 7—Dublin, Ireland. Commercia) Car 3—France. Grand Prix Automobile 
Show. Race 
7-11—Cleveland, O. American Society for | 5- 9~Seuthampton, England. Commer- 


Testing Materials, meeting. 


ing. Hotel Sherman. 


23-28—Chicago, Ill. Radio Manufacturers 
Association, meeting, Hote) Sher- 
man. 

JUNE 

Bordeaux, France. Automobile 
Show. 
Cork, Ireland, Commercial Car 
* Show. 
Paris, France.—International Auto- 


mobile Manufacturers Association. 


cial Car Show 


1-16-—-Reeegent, Hungary. Internationa); 9-10—Belgium. Grand Prix Automobile 
air. Race. 
12-13—Cleveland, 0. American Gear 17—Germany. Grand Prix Automobile 
Manufacturers’ Association, meet- Race. 
ing. 20-22—Llandrindod, Wales. Commercia! 
14-15-—Atlantic City, a, J. Annual con- Car Show. 
vention New ersey Automotive 
Trade Association. Hotel Jefferson. - OCTOBER 
| 16-20—San Francisco, Cal. United States} 3- toe, 5 ©. Nationa) Safety 
ommerce, nnua) : . 
— = + annua’ | 8 7—Buffalc, N. ¥. National Meta! Ex- 
19-20—Chicago, MI. National Battery osition, 174th Regiment Armory 
Manufacturers Association meet- H. Eisenman, 7016 Euclid Ave., 


Cleveland, director. 

3- 7—Buffalo, N. ¥. National Meta! 
Congress. Sponsored by American 
Society for Stee) Treating, with co- 
operation of American Society of 
Mechanica! Engineers, Institute of 
Metals and [ron and Stee) Divisions 
ot American Institute of Mining 
and Metallurgical Engineers, Ameri- 
can Welding Society, Wire Associa- | 


tion. 
13-22—London, England. Olympia Show. 





to the cashier of the local United 
Hotel ... the stranded stranger be- 
came a friend immediately. This 
coin established the traveler's 
identity, and enabled him to cash 
his checks. No one who travels 
should be without this extra con- 
venience and protection. 

Experienced travelers say this free 
Credit Coin saves from 5 to 20 
minutes, every time they visit one 
of the 25 important United Hotel 
cities. No one else can use your 
coin. Both its number and your 
signature are registered . . . giving 
you positive protection. It’s easy 
to carry this coin, as it fits on any 
key ring or watch chain. 


... won't you take advan- 
tage of this convenience, 
free if you mail coupon 


SOOO POOOR OEE E REE EEEEEEEEEEEE EEE EE HEH EEEEEEEEEED 


UNITED HOTELS COMPANY 
1418 United Building, Niagara Falls, N. Y, 
Kindly send me complete details 
and a blank for your Credit Coin. 


Name 


Address 


UNITED HOTELS 
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Used Car Prices Stabilized 
By ‘Stock Market Report’ 


Ealtimore, Md., April 26.—Publi- 
cation of what is believed to be the 
first “stock market report” for au- 
tomobile dealers ever to appear in 


the news columns of a large city 
daily has been begun in Baltimore 
through the efforts of the Automo- 


bile Trade Association of Maryland. | 


The report is now appearing 
weekly in the automobile 
of the sunday edition of the Sun, 
and, according to John E. Raine, 
general managcr of the trade asso- 
ciation, will save automobile dealers 
in this section many thousands of 
dollars annually as well as directly 
benefiting prospective purchasers of 
used cars. 

“What: is the value of a used 
car?” Mr. Raine asked in explaining 
the purpose of publication of the re- 
pori. “The Red Book gives one fig- 
ure. Each dealer’s used car manager 
or appraiser gives him another. The 
public has a figure of its own— 
high if it wants to trade in its used 
car—low if it is in the market for 
a second-hand vehicle. 

“It has been contended by many 
dealers, not only in Baltimore but 
throughout the country, that if the 
prices or values of used cars were 
stabilized, the bulk of the dealer's 
loss would be wiped out. 

“After weexs of effort, the Balti- 
more Automobile Trade Association 
has been able to secure a concession 
from the Baltimore Sun which is 
not only appreciated, but which is 
believed to be a most pronounced 
step forward in a plan to stabilize 
used car prices. 
the publication once a week of the 
sale, ‘or advertised prices of used 
cars in average condition—a sort of 
stock market report on used car 
prices. The first issue of this report 
was published in last Sunday’s Sun. 


“One large Baltimore automobile | 


dealer has stated this plan will be 
worth thousands of dollars a 
to him and has asserted he would 
gladly contribute $1,000 a year in 


order that it might be carried out. | 


This expression has been concurred 
in by a number of other dealers, and 
while it may have been an overen- 
thusiastic statement, it conveys the 
impression of many of our dealers.” 

The report, as explained by Mr. 
Raine, is compiled as authentically 
as possible from average prices of 
cars in average condition as adver- 
tised for sale in the classified col- 
umns of the Sun, 

When advertised prices appear 
unreasonably high or low, he said, 
such prices are not given considera- 
tion. Thus, teaser prices, unusually 
low figures placed on a car by a 
dealer in order to attract custom- 
ers who in the case of unscrupulous 
dealers always find the car has been 
sold on their arrival, are eliminated. 

“By stabilizing prices and estab- 
lishing a more or less fixed valuc | 


NEW STUDEBAKER 
TRUCK DEALERS 


South Bend, Ind., April 26.—The 
Studebaker Sales Corporation an 
nounces the appointment of the fol- 
lowing new commercial car dealers: 


STUDEBAKER 
Hetzler Metors. Inc., Dorment 
Pa.; College Park Auto Place, Col- 


Bose Motor 
Ala.; Hurston 


lege Park 
Company, Gadsden, 
Motor Company, Inc.. Tuscumbia, 
Ala.; Scouten Motors, Inc., Hunts- 
ville, Ala.; Calumet Auto Sales, Chi- 
cago, Ill.; South Side Garage, West 
Chicago, Ill.; Independence Auto} 
Sales, Chicago, Ill.;. Meeker &| 
Claussen, Crown Point, Ind.: Town- 
cend-McFerran Motors, Grand 
Islana, Neb.: Arthur Rehberger & 
Son, Inc., Newark, N. J.; W. J 
Sweeney, San Francisco, Cal.; Depot | 
Garage, Lyndonville, Vt.; Earl S.| 
Williams, Schuylkill Haven, Pa.; | 
Scott Wilson & Son, Rising Sun, | 
Md.; G. G. Bundy, Santa Monica, | 
Cal.; Jokerst Motor Sales, Sterling, | 
Ill.; Cookson Motor Company, East 
St. Louis, Il. 
PIERCE-ARROW 
Pittsley Motor Company. Des 
Moines, Ia.; Baxier-Murray Motor | 
-@ales Company, Binghamton. N. Yi 
C. H. Reeves & Co., Inc., Baltimore, 
Md.; Pierce-Arrow Sales Corpora- 
*>tion, Detroit, Mich.; Lee D. Butler, 
Inc., Washington, D. C. 


Md.; Du 


section | 


This concession is| 


year | 








on any make car in average condi- 
tion, we believe a protection will be 
afforded to the public whether it 


has a car to sell or is in the market 
for a used car, and a guide to all 
dealers as to what they may safely 
allow for a used car and what they 
might rightfully expect to cbtain 
from a used car. 

“While we are enthusiastic in our 
expectations of what will be ac- 
complished, we are unable to say, 
until after a try-out of three or 
four months, what the actual re- 
sults “will be. Other trade assccia- 
tions throughout the United States 
are being notified in the belief that 
if the plan becomes nationwide, it 
will prove far more effective.” 


AUTOMOTIVE DAIL 


, 


FORD OF CANADA 
TO START OUTPUT 


(Continued from Page 1) 


motors and parts imported from the 
American Ford company, but not all 
dealers have as yet keen supplied 
with display cars. 

The Canadian company has ac- 
cumulated a bank of 2,000 orders 
before the first public showing of 
the new cars in the Dominion, and 
this has been increascd since. A 
certain percentage of the production 
by the American Ford company has 
becn allotted to the Canadian branch 
and as a result the two firms are 
relatively in about the same position 
with respect to their manufacturing 
programs. 


S. S. HCLMES HONORED 
Newark, N. J., April 26.—Stanley 





Y NEWS, WEDNESDAY, 





'S. Holmes, vice-president of the 








APRIL 27, 1932 


Western Electric Company and 
manager of its Kearny plant, was 
re-electea as president of the 
Newark Chamber of Commerce at 
the reorganization meeting of the 
board of direciors neid at the Down 
Town Club. 


CADILLAC SHIPMENTS 
UP FOR 1ST QUARTER 


Detroit, April 26.—Cadillac Motor 
Car Company produced and shipped 
approx!mately 6,000 units during the 
first three months this year, an in- 
crease of more than 15 per cent. 
over the 5,188 cars shipped in the 
first quarter of 1931. 

Stocks of new and use@ cars in 
the hands of dealers have been held 
to a minimum. At the end of the 
first quarter dealers had about 1,200 
fewer new cars than at the same| 





time a year ago, while used car} 
stocks were down approximately | 


1,000 cars. 


| 


EALER 






5 


AFRICAN APPOINTMENTS 
MADE BY STUDEBAKER 





(Continued from Page 1) 


South Bend and the Rockne plant 
in Detroit, 

Vice-President Frank has re- 
turned to South Bend after a ten- 
day business trip to Mexico, during 
which he completed arrangements 
for dual representation of the 
tockne in Mexico City. 

Jose Felipe Saldivia of Barquisi- 
meto, Venezuela, has completed his 
course at the Studebaker service 
school at South Bend and is making 
short visits to the Rockne and 
Pierce-Arrow plants. Upon his re- 
turn to Venczuela he will become a 
member of his father’s company, 
Simon E. Saldivia & Cia., Sucs., 
Studebaker dealer in Barquisimeto. 


THESE FEATURES SELL YOUR PROSPECTS 


Competition this year is the keenest in the history 
of the automobile business. Customers don’t grow 
on trees. And few come into the salesroom unsolic- 


ited these days. 


Instead, motor cars are b- 


just four fundamentals — 
ity and Price. 


:gnt...and sold...on 


Value, Quality, Modern- 


Hupmobile, both from ihe standpoint of the seller 
and the purchaser, is today’s outstanding value. In 
appearance, no other car exceeds it. Pound for 
pound and dollar for dollar Hupmobile gives 
greater worth and utility than ever before. To own 
a Hupmobile is to practice thrift, because its long 
life and trouble-free service is an inherent value. 


For nearly a quarter of a century Hupmobile has 


unswervingly maintained 


the high standard of its 


product... until that standard has become the 


criterion for all cars. 


MOTOR 


HUPP 


> 


CORPORATION 


Hupmobile is entirely modern in 1932... Leading 
the field in design, in performance and in new 


developments. It is outs 


tandingly original in ap- 


pearance, with a new theme of grace and beauty. 
It creates for the owner new standards of perform- 
ance and long life... A positive satisfaction and a 


deep pride in ownership. 


Add to these three sales factors the appeal of price. 
Hupmobile has based its list prices so that they 
span the entire medium priced field .. . from $795 
to $1747. Hupmobile offers to every dealer the 


worthwhile profit zone . 


. . where true value, ster- 


ling quality and strikingly modern design really 


count. 


Some choice dealer, locations are still available, 
a . a. * 
operating under, Hupmobile’s new selling agree 
ment... termed “the fairest contract in the auto- 
motive industry”. All communications are treated 


in strict confidence. 


DETRO 


. = ~ 


iT, MICHIGAN 





PHOTOGRAPH BY MARGARET BOURKE-WHITE, OF HUPMOBILE’ SIX ROADSTER (SERIES 216) WITH RUMBLE SEAT ., . NOW $795 AT THE 





FACTORY 
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What Do Your Prospects 
Think It’s Worth? 


What the Trade Pays 


Annual subscription revenue figures 
of some automotive business papers. 






All papers are A. B. C. members 
except Automobile Topics and S. A. E. 
Journal. 

Motor $146,937 
Automotive Daily News. . 108,120 
Automobile Trade Journal 104,186 













Automobile Topics 32,120 
Cin ae 21,350 . 
Automotive Industries... _— 5,851 
Motor World Wholesale 4,617 
*S. A. E. Journal er 76,000 






*Annual dues include subscription. 
Full advertised price and total sub- 
scription list give income shown. 

Other incomes shown based on cur- 
rent subscription price times number 
of subscribers included as net paid 6 
months average in Standard Rate and 
Data Service. 

——— 




















ae is no more certain index of the value of any commodity than the 
money people are willing to spend for it. In the field of automotive business 
papers the most expensive one is Automotive Daily News. Subscription prices 


for others scale down to $1 per year and some are given away. 


The more money subscribers pay the more they value a publication and the 


more value you should place on that publication as an advertising medium. 


As an advertiser you should also consider these 
exclusive advantages of Automotive Daily News: 


1. All advertising copy is visible. 





2. No restrictions on advertising frequency. 





3. Large size page. 


Automotive Baily News 


H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 
DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 Ne. Michigan Ave., Chicago, Wi, 


4. Economy due te greater frequency pos- 
sible with given expenditure. 









5. Over 500,000 benus distribution every year. 









FINANCIAL NEWS 


TIMKEN-DETROIT AXLE 


1931 NET 13C. PER SHARE 


New York, April 26.—Report of 


the Timken-Detroit Axle Company |! 
and subsidiaries for year ended 


December 31, 1931, shows net profit 


of $328,328 after depreciation, in- | 
terest and taxes. This is equivalent 
after 7 per cent. preferred dividends 


to 13 cents a share on 992,096 shares 


of common stock of $10 par value, | 


and compares with net profit of 
$842,237, or 62 cents a common share 
in 1930. 

Current assets as of December 31 
las:, including $3,487,842 cash and 


marketable securities, amounted to 


$8,658316, and current liabilities 
were $1,094,927. This compares with 
cash and marketable securities of 
$3,401,404, current assets of $8,447,- 


2V 


052 and current liabilities of $509,605 


at close of preceding year. 


YELLOW TRUCK 

New York, April 26.—Yellow Truck 
end Coach Manufacturing Company 
renorts for the quarter ended March 
31, 1932, a net loss of $966,361, after 
derreciation. This compares with a 
deiicit of $1,074,991 in the corre- 
sconding period of last year. 


Net sales for the quarter totaled | 


$4,040,500, as compared with $5,- 
160,375 in the same 1931 period. Loss 
from operations for the first three 


months of this year amounted to} 


$731,021, as compared with a loss 
»>a75 


from operations of $302.875 in the 
same 1931 pericd. 


BORG WARNER CORP. 

Chicago, April 26—Borg Warner 
Corperation, for three months ended 
March 31, 1932, reports consolidated 
net income of $170,220, after depre- 
ciation, taxes, interest, etc., equiv- 
alent, after preferred dividends, to 
9 cents a share on 1,168,694 shares 
of ($10 par) common stock out- 
standing. This compares with $323,- 
568, or 21 cents a snare on 1,230,802 
shares, in first quarter of 1931. 


AMERICAN ZINC 


New York, April 26.—American } 
Zine and subsidiaries reports for the 


quarter ended March 31 show net 
loss of $15,906 after taxes, interest, 
de-reciation and depletion. This 
compares with net profit of $103,- 
564, equal to $1.29 a share on 80,329 
shares of $6 preferred stock, in the 
first quarter of 1951. 


CAMPBELL, WYANT & CAMERON 


New York, April 26. — Campbell, 
Wyant & Cannon had net loss for 
the quarter ended March 31 of $23,- 
379 aiter depreciation, interest and 
taxes. This compares with net in- 
come of $140,230, equal to 40 cents 
a share on 348,000 no par shares of 
stock, in the initial quarter of 1931. 


PARKER RUST-PROOF CO. 

Detroit, April 26.—Parker Rust- 
Proof Company reports for quarter 
ended March 31, 1932, surplus of 


$96,116 after charges, depreciation | 


and preferred dividends, but before 
Federal taxes, comparing with $208,- 
830 in first quarter of 1931. 


SHERWIN WILLIAMS 

New York, April 26.—Sherwin Wil- 
liams declared a quarterly dividend 
of 75 cents a share on the $25 par 
common stock, payable May 15 to 
stock of record April 30. This com- 
pares with $1 a share paid February 
15, 1932 

GENERAL TIRE 

New York, April 26.—General Tire 

and Rubber passed the dividend on 


the $25 rar common stock now due. | 


DOERNLER DIE CASTING CO. 
DIRECTORS ARE ELECTED 
New York, April 26.—At the an- 
nual meeting of stockholders of the 
Doehler Die Casting Company, 


National Lead Company; Franklin 
Conklin, Jr., secretary of Flood & 
Conklin Company, and M. D. How- 
el!, ccsistant vice-president of the 
Ch. :ical Bank and Trust Company, 
wel ‘lected directors of the com- 


pan, They succeed P.. V. Shields | 

| UR—Delco- Remy 
X—Electric ae Battery 
at—National, Lead Battery Co.. 
Pre—Pres-O-Lite Co., 
USL—USL Battery Corp. 


anc L. H. Morin, resigned. Other 


directors whose teruts dxpire weret! 


re-elected. 








NAME AND 


Speedometer 





Auburn 8-100 
—— 12- 160 


Buick 32-80 


Cadillac 370 B 
Cadillac 452 B 
| Cadillac 355 b 








Chrysler Imp. 8 
; Chrysler Im. 8 Cus. 





aye mire 
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usthon Car f Saaiponent and Accessories 


























Cord Front Drive | ‘Ste- 
| De Soto” Six : 
De aan 6- 80 


Dodge sieht 
Essex Gr. ‘Su. | 


Franklin n Airman 
| Franklin V 12_ 


Graham BL. § 
Hudson Gr.8 | 
Hupmobile 21¢ 
Hupmobile 222 

| Hupmobile 226 

La Salle | 345 B 
Lincoln vs 





NE Thom | K-s "y 
ae ae 
Marmon 16 

Nash Big 6 


Nash Special 8 


Nash Ambas. 8 
Oldsmobile F 32_ 
Oldsmobile L 32 
Packard Stan. 8 
Packard DeL. 8 
Packard Light 8 
Packard Twin Six 
Peerless Mast.8 
I’eerless Cust. 8 
































Pierce-Arrow 54 
Pierce-Arrow 52 
Pierce-Arrow 53 











Sentiee V-8 


Keo. Royale 8-3: 
Reo Royale 8-: 


- Elgin | K-S 





Kockne 6-65 
Keckne 6-75 
Studebaker 6-55 _ 
Siudebkr Lict. 62 
Studeb’r Com. 
Stadeb'r Pies. uh 


h 6 


Willys: Over. 6-90 
Willys-Over 8-88 
Wiiys- Kant. 66 D 





Aut-L ! Cha USL | Yes No | — —|{— —|— LOF |! No 





Wil—Willard Storage Battery Co. 


KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


SPLEDOMETE e 
AC—AC Spark Plug Co 
NE~—North East Appliance Corp 
Ste—Stewart-Warner 
Var—Various makes 


Speedometer Corp. 


| Borg—The Geo 
Elgin—Elgin Watch Co 
Jag—Jaeger Watch Co. 
Ster—Sterling Clock Co., 
Thom—Seth Thomas Clock Co 
Wal—Waltham Watch Co 


Borg Corporation 


New York city. 


Waltham, Mass 


| AC—AC Spark Plug Co 
{«-S—King Seeley Corp.. 
Mot-M—Moto Meter Gauge and Equipment 


- Long Island City | GR—Grand Rapids Metalcraft Corp. 


a| Lin—Linden 


: “¥*) Aut-L—Electric Auto-Lite 
Henry Nias, president of the Lily| BS—Briggs- Stratton Co 

Tuli» Cup Corporation; W. C. : ae 
Beschorman, vice-president of the| DR—Delco-Remy Corp 
Her—Hershey Mfg. Co., 
9Oak—Oakes Products Corp., 
Sha—Shaler Lock Co, 
Yale—Yale & ‘Towne Mig 


SPARK PLUG 


AC—AC Spark Plug Co., 
| Cha—Champion Spark Plug Co., ’ 


| Ditz—Ditzler Color Co., Detroit, Mich. } 
Duc—E. |. du Pont de Nemours & Co..| Budd—Budd Whee! Co., Detroit 


| MIM—Pittsburgh Plate Glass Co. 

Mur—Murphy Varnish Co, Newark, N. J K-H—Kelsey-Hayes, Detroit, Mich 
Rin—Rinched Mason Co 

Val—Valentine & Co. New York city. | 

*Various lacquers used 

*Using both Ditzle: and Pratt & Lambert | 

**Using both Duco and Valentine. | 





Hal—C. M. Hall Lamp Co., Detroit, Mich 
*Various makes—Exide, Willard, Delco- | Ind—Indiana Lamp Corp., Connersviile 
Remy and USL. Ind. 


JB—The Jno. W. Brown Lamp Mfg. Co., 


| ac—ac Spark Plug Co. Flint. Mich *Equipped with ride control. 

| K-S—King Seeley Corp., Ann Arbor, Mich. | *Using both Hall or Guide. 

Mot-M—Moto Meter Gauge and Equipment | **Using both Corcoran and Brown 
Corp., Long Island City, N. Y¥., and La SAFETY GLASS 


LOF—Libbey-Owens-Ford. 
Dup-—Duplate Corp. 


Crosse, Wis 
Ste—Stewart-Warner Speedometer Corp. 
Ster—Sterling Clock Co., La Salle, Ul sOptional 

CIGAR LIGHTER | *Extra equipment 
*Cigar lighters in many cases are qptionas j! $Using both Libby-Owen-Ford and Duplate 
| 
| 


HEAT INDICATOR | Columbus. © 


equipment. and are not standard on all HEATER 
models; the names of lighters shown in- 


dicate the makes supplied to various car craft Corp, Grand Rapids, Mich 


makers 
~ BUMPERS 
Cas—Casco Products Corp. Bridgeport. ASP—Alloy Stee) Products 
NE North East Appliance Cor Roches- | B2d—Badger Mfg Corp.. Milwaukee. 
co a es Pe es Bif—Biflex Corp, Waukegan, Tl 


. rs : . — be See Cen 
SMOKING AND VANITY -SETS | Sen—s G Spring and Bumper Company 
| 


field, O. Also makers of Buckeye bump- 


VS—Van Sickien Corp. Elgin, [ll ers 
Tern—Ternstedt Mfg Co., Detroit. Mich Eat—Eaton Axle and Spring Co., Cleve- 
Cuno—Cuno Engineering Corp. Meriden land, O 
Conn | Gen—Genera! Spring and Bumper, Detroit 
Wood— Woodcraft | Stan—Standard Stee) Spring Corp 
*Various makes | ‘Extra equipment. 
BODY FINISHES *Optional 


WIRE WHEELS 


Philadelphia | MotoW—Motor Wheel Corp. Lansing. Mich. 
Day—Dayton Wire Wheel Co., Dayton, O 


Corp 
*Not standard equipment 
SHOCK ABSORBERS 


| Gab- —Delco Products Corp, Dayton, O. 


STOP AND PARKING LIGHTS Gab—The Gabriel] Company, Cleveland. 


Cor—The, Corcoian- Brown, Lamp Co., Cin- | Hou—Houde Engineering Corp., Buffalo. 


cinnati, O | Mon—Monroe Auto Equip. Mfg. Co., Mon- 


Gui—Guide Lamp Corp., Anderson, Ind, roe, Mich, 

















Kel—Kelch made by Grand Rapids Metal- 


Cen—Central Brass & Fixture Co., Spring- 


tUsing both Keisey-Hayes and Motor Whee! | 





depression 
|entire sympathy with the State Re- 
|lief Administration, but I do 
|a generally equitable tax ought to 
be worked out. 

“The motorist 
to 20 per 





cent. 





| STIFF OPPOSITION TO 
5-CENT GAS TAX INN. J. 


Trenton, N, J., April 26—The New 
Jersey Legislature, 
the last week of the session’ prior 
to the recess which is to last until 


the end of May, 
opposition here 


siz St e g iz 
& a |% 3183 2/32 4 es g¢/| ‘ 
33 ts BE Gis" S/S% 6 p «© |e s 
08 m3 eis Slog Als. . a |e a5 
t. #2 0s | g/52 |/38 & F a|f 32 
a ° a” Fit i185" Gif" Gis a|s  *9< 
one _ —-|- =| = - — | Day *Del 
— — — Cor’ | Cor -- — | Day_ *Hou 
- —|—  w)/Due —-!|-— Cen Cen|— __Own 
DR|AC }#£'No| — =| Duc Gui. Gui §Lof;— | — — | K-H *Del 
DR | AC No | — — | Duc Gui Gui §Lof | — — — | K-H *Del 
AC —|-— — | Duc Gui Gui §sLof — — | K-H *Del 
DR | AC —_|— — | Duc Gui Gui §Lof | _— — | K-H : *Del 
R | — Sel —!— Gui; Gui LOF|— |— — | K-H ° 
DR | — Cas | — —|- Gui | Gui LOF ; — — — | K-H e 
DR | — Cas | — —_!— Hal | Gui LOF | — -- —|- ° 
AC _—— | Tern —| Duc Gui | Gui SLof | * |fOwn Own | Own Del 
Yes Cas ; No No | — —{|— §Dup | od _—_|-— - 
Yes Cas | No No | — —j{|— &&Dup _ -|-— - 
—|-— Wil | Yes Cas No No | — -—{— s&Dup — -|- _ 
—_|— Wil | Yes Cas | No No _ —!—- &pNnn! * -- —_-|— —_ 
-Mot-M DR | Cha USL|Ster Cas! GR No | Mur Ind | Ind | ASP_ ASP | Day _ Hou 
Mot-M DR! AC Wil | Yes No| Yes _ Yes ' Dire Cor Hal § sDup No cf Yes Yes | | eo ae Del 
__No|_ _Mot- M ' ‘Yale | Cha Nat. Mot-M No | ‘No _ ____No| Duc JB! JB A | Gen Gen MotoW _ Hou 
DR ; AC Wil AC —|VSs "VS | Ditz Cor | Cor | Yes Yes | Budd Del 
DR |! AC Wil ' AC — | VS VS | Ditz Cor | Cor | Yes Yes | Budd Del 
= | [ Mot-M Ele | AC Ex” K-S —|—_ —|— _JBi JB Dupi— |-— — MotoW *Mon 
Rita oni—- —-|(—° # #«x&;-— Cm — | Own ¢ Own | Own Hou 
— | Cha ‘Nat | No Cas | Yes Yes | ** = |— LOF | No | Yes Yes | No — 
— | Cha Wil | No Cas | Yes No Rae Yes Yes Yes | No | Yes Yes | No _*Yes 
“Her | Cha Wil | K-S No | Yes No | * Hal | Cor LOF ' No | ASP ASP; MotoW Del 
Her | Cha Wil | K-S No | Yes No ; * Cor | No SLof | (tASP +tASP | MotoW ‘*Del 
— | Mot-M Ele{AC  Ex|K-S  —/|— ——j|— Hal; Hal Dupi — = =— (Motow * *Gab 
No | Mot-M Ele |— “Wil | Mot-M No|— _ — | Var Hal Hal §Dup | —|- *Gab 
Ele | — Wil |! Ste No | — — | Var Hal’ Hal §Dup ! |— —_|— *Gab 
e Ele _ Wil ' Ste Cas | — — | Var Hal Hal sDup _ —|— - *Gab 
lel Cas | —_ — ~ Hal | Hal LOF | ] = — | K-H ° 
Her |Cha — Ex | Mot-M Cas | Cuno Yes | * Hal | Own | Bif Bif | Own Hou 
_ Her | Cha Ex ' Mot-M Cas | VS vs |}— Hal Hal |Gen Gen | — Hou 
DR'Cha Nat|AC 8=—|GR —|* Cor | — | Eat Bat| Day “Gab 
_Mot- -M DR | Cha Ex | Mot-M Cas ! VS vs | * Hal | — | Eat a Eat | Moto- loto-W * Hou 
der | AC USI. |K-S No; *  -|* Cor | Cor §Dup Bad Bad | Motow ‘Del 
Her | AC USL | K-S No| * —|* Cor | Cor §Dup Bad Bad | Motow ‘*Del 
Her | AC USL |! K-S No;| * — |* Cor Cor §&Lof | | Eat Eat | Motow ‘*Del 
DR | AC Ex | K-S Cas . —/|* Cor | Cor &Lof | Eat Eat | Motow ‘*Del 
DR | AC Ex |K-S Cas! * —|* Cor | Cor_ sLof |— | Eat _Eat | Motow ‘Del 
BS 'AC DR. AC Yes | Tern. No | Duc Gui | Gui §Lof | Own Own | K-H *Lov 
BS ' AC DR ' AC Yes | Tern No | Duc Gui | Gui sLof — | Own Own|K-H_ ‘Lov 
Yes AC Pre | Mot-M Cas Yes Yes | Own Hal| Yes LOF No | Cen Cen | MotoW ‘Del 
Yes | AC Pre | Mot-M Cas ! Yes Yes | Own Hal! Yes LOF | Cen Cen | Motow ‘Del 
Yes | Yes Yes | Yes Cas | Yes a Yes | Yes Yes | | Yes Yes | — *Yes 
res __—Yes | Yes Yes | Yes Cas | Yes —|— Yes'Yes Yes|— | Yes Yes | — *Yes 
‘| Mot-M Yale Cha Wil | Mot-M@ Cas | GR ~ No | Val Cor | Cor Dup,— , Eat Eat | Day Gab 
+ Ster | Mot-M Yale Cha Wil | Mot-M Cas ! GR No ! Val _Cor Cor Dup | - | Eat Eat | Day _ __Gab 
Her Cha Wil K-S Gas|— | Wood, —  Guij| Gui Dup | No | Eat Eat |K-H ‘Del 
Her | AC Wil K-S Cas | — Wood | — —|— Dup! No Eat Eat | K-H *Del 
Her | AC Wil | K-S Cas VS —/|— —|— Dup | No _Eat Eat | K-H _*Del 
“Sha Ac will — sone aes —j| Due Cor | Co sDup ;Gen Gent Det 
=— io ee oe a | —|Duc —|— sof|/— — —|- *Lov 
— AC —|— = —|Duc —|—_ $Lof|— _ —|- *Lov 
DR | Cha Wil| AC. + Cas | Yes” No |i Gui | Gui | CG CG | Motow Del 
DR ' Cha Wil | AC Yes | Yes No | f Gui | Gui CG CG | Motow Del 
DR | Cha Wil | K-S No | No No | — v}* No | CG CG | — Del 
DR = Cha Wil | K-S No | No No | — *;* No | CG CG | — Del 
DR ' Cha Wil | AC Yes | Yes No | t -_ iGu ae CG CG | Motow Del 
— | cn wi | E- S .—j|vYes ..No|* Cor | Cor $Lof | Cen Cen | K-H Hou 
— ! Cha Wil | K-S ae Yes No | * Cor Cor SLof Cen Cen | K-H Hou 
DR ‘Cha Wil! Ste | No|—~ —1* Gui Gui = = | mee Hou 
DR Cha Wil | Ste No |— —|* Gui Gui -- — | K-H Hou 
DR ' Cha Wil ' Ste No | — —|* Gui Gui — — | K-H *Hou 
DR ; Cha Wil ! Ste Cas | — —|* Gui ' Gui a — — | _|K-H *Hou 
Mot-M DR | Cha ‘Pre | Mot-M Cas |No Lin | * Cor Cor Dup/ — Buck Buck | Motow Gab 
Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | * Cor Cor Dup! — Stan Stan | MotoW Gab 
Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | * Cor | Cor Dup ' Stan Stan | MotoW Gab 
_Mot- M Her Cha Pre ' Mot-M Cas ! Lin Lin | * Cor | Cor Dup | Stan Stan | MotoW _ Gab 
Aut-L | Cha USL | No “Nolo =8 i—|— —|{— Lot | —_ —_ | ~ Mon 
Aut-L | Cha USL | Yes No | No —-|-— —|— LOF _ —!— Mon 
Aut-L | Cha USL | Yes Yes | — —|— —_|— LOF | “= —_|i|— Mon 
_— —-!|— Mon 


reconvening for 


encountered stiff 


to the suggestion 


and by other 

r the organized motorists of 

the state. 
Green said, 


that the gasoline tax be increased 
from 3 cents to 5 cents. to provide 
needed funds for unemployment re- 
|lief in New Jersey. 

The protest was voiced by Harry 
Green, president of 
r Club, 


the New Jersey 
spokes- 


“I don’t want to stand 
in the way of necessary legislation 


victims. I am in 


feel 


is now paying 18 


of the state 
increase the gasoline 
from 3 to 5 cents see 
gradually: reaching 
where the tax. will be:a major part 
of the cost of gasoline.” 


ms unfair. 


taxes 


tax 
We 


point 
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Driving Light With 1,000 
Foot 





The Trippe Manufacturing Com- 
pany of Chicago has announced the 


Trippe safety light for the 1932 Ford | 


car. It is claimed that this new 
light will project a beam 1,000 feet 


down the road without glare, pene- | 


trate fog, mist, rain and snow, pene- 
trate and neutralize the glare from 
approaching cars and will allow the 
driver of the new Ford to main- 
tain with safety the same high 
speed at night as in day time. 
This light has no moving parts, is 


New Testing Machine 


A new type of testing machine, , 
Model MP-10, moderately priced, as | 
shown in illustration, is being placed 
on the market by the Sicel City | 
Testing Laboratory, Detroit, Mich., 
for testing specimens in _ tension, 
transverse, bending and compression. | 
This machine is being built for | 
foundries, sheet metal, wire, cable 
and welding plants, also technical 
schools, as well as many other plants 
wkere a machine of low capacity 
(22,000 pounds) will suffice. 

Outstanding features of this mod- 
erately priced apparatus are finely 
fitted non-packed plunger, vertical | 
adjustability of tne upper pulling | 
head, two measyring ranges, versa- 
tile applicability, easy to operate, 
Space saving, convenient working | 
height, self-contained and accuracy, 

The machine can be supplied for 
hand or motor drive. 

This machine is for practical daily 
use, ready for operaticn at all times, 
and permits easy determination of 
elastic limit, yield stress, tensile 
strength. and-elongation of all kinds 
of material at little cost. The com- 


| 





;scientific material testing. 


| Rockford, IL, 


cal 


are noi sufficiently well understood | will be glad to send these booklets 
even by the principal men in the to those who are interested. 


DEMCO- MARKETING 
Beam 


The Demco Corporation, San 
| Francisco, Cal., is marketing the 
|Demco battery terminal protector, 
|consisting of a lead, hat-shaped cast- | 
ing, cupped around the base, retain- 
jing a chemically treated felt washer, | 
The complete unit fits over the 


|eable clamp is forced over the de- 
vice, forming a positive seal against 
|the action of battery solution (sul- 
| phuric acid) attacking the copper in 
the cable and clamp, thus forming a 
copper sulphate known as corro- 
sion. 

Corrosion a non-conductor of 
|} electricity and destroys the proper 
|} mechanical contact at the terminal. 
| It upsets the balanced flow of cur- 
}rent from the generator and causes 
the voltage to rise immediately to as 
high as fifty volts. Since the lamps, 
jhorn, starter and ignition on the 
average car are designed for a volt- 
age of from 6 to 8, this terrific load 
;on these units often impairs their 
efficiency and makes replacement 
| necessary. 


attached to the cross member back | 
| of the bumper, and may be installed | . a . 
“th Westinghouse Studies 
Corrosion of Welds 


is 


RR 


asily in thirty minutes. The finish 
is full chromium throughout and its 
flashing beauty harmonizes with the | 
stream lines of the car. 

Comes with complete equipment, 
clamp-on dash switch, armored cable | 





The effect of corrosion is becom- 


jand is theft-proofed. A special] ing so important in welded boilers, 
or tes oon all Cagelige 3 gery pipes, containers for oil and chem- 
tached to the back bar of the|icals that the Westinghouse research 
| bumper. |laboratories are studying it with 


specia] apparatus. In welded struc- 
tures of rustless steel, alloys or 
monel metal this problem is vital. 
The results of these studies may tell 
engineers how to fabricate structures 
so that all parts will be uniformly 
resistant to rust. 


| 
| 
| 


rosion may be expected to start in 
the zone where weld metal meets 
parent metal. At this point, accord- 
ing to the electrolytic theory of cor- 
rosion, a potential difference may 
exist which is responsible for an ac- 
celerated attack. Oxides and other 
heterogeneous particles, if present in 
the weld, tend to hasten corrosion by 
the formation of electrolytic cells. 
The soil corrosion of pipe line is an 
example. A more homogeneous 
weld should be expected with coated 
welding wire than with bare elec- 
trodes, since the coating resists the 
entrance of foreign elements. 

To corroborate many facts alygady 
known on this subject and to un- 
cover others, a special corrosion de- 
vice has been built which greatly 
hastens the slow process of rust. 
In it the test specimens are sub- 
jected to intermittent immersions 
in a corroding liquid. The apparatus 
suddenly immerses the samples for 
a definite period, leaving them at 
rest, and then removing and expos- 
ing them to air for a definite period. 
They are moving only 
lowered or raised—a time which 
a very small fraction of the cycle. 

Samples are suspended from a 
rack by glass hooks, horse hair or 
silk and a motor-driven crank shaft 
raises and lowers the rack. The 
driving motor is controlled by a 
timing device composed of a syn- 
chronous motor operating a con- 
|tact, which causes the motor to 
periodically turn the crank shaft a 
half revolution. The timing can be 


is 


| plete machine and accessories are 
' designed and constructed according 
‘to the latest developments for 
informa- | 


Prospectus and special 


|tion will be furnished to interested set for any cycle of test operation. 
parties. To obtain reproducible results the 
corrosive liquids are kept at a con- 

GEAR BOOKLETS stant temperature, by circulating 
water of a constant temperature 





The Barber - Coleman Company, | 
has just brought off | 
the press three booklets, “Economi- | 
Hobbing,” “Precision Hobbing” | 
and “Helical Gears.” They treat of | 
| the subject of cutting gear teeth by | 
the hobbing process and cover it from | attention to the booklet (which, in- 
several different angles. The Bar-, cidentally, is copyrighted) entitled 
ber-Coleman Company makes the | ‘Helical Gears.’ The work which | 
following observations with regard| was done in the compilation of the 
to the booklets: charts in this book has never, to 
booklets cover the funda- our knowledge, been undertaken be- 


taining the corrosive liquids. 


gear manufacturing shops. For this 
reason we feel that these booklets 
will be of some value in the industry. 

“We want particularly to cal] your 


“Our 
mentals which must be understood| fore. It is a unique presentation 
thoroughly by anyone who is at-|which casts the light of definite 





tempting to cut good gears. It has!|evidence into what has previously 
been cur experience that these | been a misty field of controversy.” 
fundamentals, surprisingly nanan! The Barber-Coleman Company 


positive battery pest, and the regular 


along the outside of the vessels con- 


In a weld of low-carbon steel cor- | 
| head 


NEW PROTECTOR 





when being | 











New Models of Miami 
Multiple Drill Heads 





| 





be 
put out a! 


furnished in any share cone 
tour desired for vertical drilling mae 


The Miami Enginecring Company, 
Dayton, O., has recently 


sf 


number of new models of its Miami! chines, horizontal drilling machines, 

muitiple drill heads. In this unit tapping machines, etc. 

any number of spindles may be The multiple drill head becomes . 

| driven in one head at any location,' an integral, permanent part of the 

limited only by the size of the head.! machine. To arrange the spindle 
Spindle centers are limited only to' centers, you simply replace the ie- 





| Supply of fresh oil circulated under | 


| machine is ready to go to work 


the size of the spindles used. The} movable plate with one which has 
minimum center distance is equal to; been kored to the new spindle ar- 
the diameter of the spindle plus 44) rangement. The spindles thein- 
of an inch. Spindle speeds can be} selves are placed in the new plate. 

made anything desired. In chang-| No matter what the arrangement 
ing from one set-up to another the! of spindles, the gears in the main 
spindle speeds can also be changed] body of the head will always mesh 
without altering the gear box. perfectly with the gears ‘on the 

Special centers as close as of | spindles. 
an inch can be driven sucessfully by| The multiple drill head is. in 


making special spindle assemby. every sense a fixed center type head. 


High speeds for small size GBlls| phere are no clamps, adjustments 
up to 5,000 r. p. m. can be obtained/ oy universal joints to wear or ect 
by separate spindle assemblies. out of line. Every spindle and 

Drill adjustment is made in the] eear shaft runs in truc. fixed kear- 
spindle nose by means of a sliding | ings, 
sleeve backed up by a threaded | 
collar and retained by a set screw. | 
Removable plates, for  tapping,| LYCOMING ANNOUNCES 
carry individua] lead screws for 
each spindle. Ball, roller or Dane! SMALL MARINE ENGINE 
bearings are used. 

The entire head has a constant| Williamsport, Pa., April 26.—To 


demand for a smal) foure 
cylinder marine engine for medium 
duty service, Lycoming Manufactur- 
ing Company has recently designed 
Medel UAC. This engine develops 
5 horse power at 2,600 r. p.m. ‘The 
bore and stroke are respectively 3% 
inches by 374 inches, giving a 


meet the 
to every shaft. The gear | 
lubricated by flood type 
oiling system. Spindle bearings are | 
lubricated by gravity. Circulation 
of oil is by variable pressure, con- 
stant delivery, geared pump. 

To change from one job of drill-} 
ing to another, remove the screws 
retaining the removable plate and| 
spindles, slip the spindles into the 
new plate, bolt in place and the 


pressure 
is 





b1s= 
ton displacement cf 119 cubic inches. 

Special low compression cylinder 
head eliminates detonation at full 
throttle under heavy load, while an 
extra heavy flywheel smooths out 


The Miami multiple drill headcan the terque variations. 


F you look over a list of the most successful 
automobile dealers, you will find almost with- 
out exception that their histories are alike in 
one respect at least. Whenever there was a 
sweeping new development in either optional 
or standard equipment—they got behind it 
and pushed. They made the most out of bal- 
loon tires before their competitors realized 
the public wanted them, They made the 
most out of four-wheel brakes before their 
competitors realized that the public was 
demanding them. They are doing the same 
today—with L-O-F Safety Glass. 


The public has expressed a definite preference 
for cars equipped with this perfected safe- 
guard and successful dealers are marking a 
new high spot on their records by merchan- 
dising it aggressively. 


If you really sell Safety Glass as standard or 
optional equipment—vyou have a sales ad- 
vantage ,worth money ito you. 





LIBBEY -OWENS-FORD GLASS CO., 


1OLEDO, O., 
est Quality Flat Drawn Window Glass, Polished Plate Glase and Safety Glass; 
aleo distributors of Figured and Wire Clase manufactured by the Blue Ridge 


manufacturers of High- 


Glass Corporation of Kingeport, Tennessee . . . L-O-F Safety Glase is used by 
Packard, Graham, Studebaker, Franklin, Keo, Willys, Willye-Knight, Ford, Cadil- 
lac, LaSalle, Lincoln and Nash. It is also used in Dietrich and Le Baron Custom 
Bodies, Reo Speed Wagons, Twin Coaches, Brill Trolley Buses, Cincinnati Trackless 
Trolley Coaches, Bender Bus Bodies, Hackney and Springfield School and Pas 
senger Bus Bodies, White School Buses, York-Hoover Schoo] Bus Bodies, Ford 
School Buses, Crown Schoo! and Motor Coach Bodies, Stinson and Stearman Air- 
craft, Gar Wood Boats, Matthews Cruisere and Chrie-Craft Cruisers and Runabouts. 


LIBBEY: OWENS: FORD 
SAFETY GLASS 
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TWO N. J. TRUCK 
. GROUPS RENEW 
FIGHT ON BILLS 


(Continued from Page 1) 





Jersey will be facing unem- 
if the bills pass in their 


in New 
ployment 





| 


present form, but a far greater 
menace lies in the increased cost | 
tha: will have to be added to the 
people of the state in the purchase | 
of every day necessities of life. 

“The preposed bills authorize the | 
imposition of a tax of approximately 
400 ner cent., higher than the pres- 
en: rates now imposed by law. Vari- 
ous reasons have been given for| 
this legislation, but these reasons, } 
which are in fact excuses, have no 
substantial ground at all when ¢cx-| 
amined by the light of what every, 
truc'xs owner knows. 

“There is no one who does not 
realize the lack of employment tor 
Tucks at the present time. We have 
reached the depths of business de- 
pression and every sincere person 
in the land is trying to reach scme 
kind of a solution that will get us 
out of difficulty. The bills pending 
in the legislature at present have 
been written and are being advo- 
cated by the people who have the 
interests of the railroads at heart 
and not the interests of truck 
owners, the chauffeurs and their 
wives and families and the public 
interest. 

“Officers cf the New Jersey | 


Leazue of Municipalities have been 
induced to lend some assistance in 
passing this legislation under the 
excuse that the revenues. which 
would come to the state of New 
Jersey from increased’ trucking 
license fees would help the state 
financially. 

“In other words, to help the state 
of New Jersey reduce its demands 
upon the citizens and taxpayers it 
is proposed to increase by 400 per 
cent. the license fees of truck 
owners who, at the present time, are 


unable to get along in their busi- 
ness, due to the lack of employ- 
ment.” 


GEORGIA FINDS TRUCK 
REGULATION COSTLY 


(Continued from Page 1) 


vehicle supervision placed in the 
hands of the commission. 

Salaries amounted to $60,085.64: 
personal service expense, fees and 
per diem expenses incurred by the 
department amounted to $37,412, 
while traveling expenses amounted 
to $13,620.08, making a total expense 
tor the operation of the department 
more than $110,000. 

The income from enforcing the 
motor vehicle regulations amounted 
to $9,925 from fees, $9,765 from cer- 
tificates of public convenience and 
necessity, and $165 from transfers— 
a total of $19,855. The balance of 
the expenses was paid from the 
State treasury. 


Control Plans Help Sales 
Of Camden, N. . J., Dealer 
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= x Stel @ § i.e] a | Sa, | gs lel & : § 
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Auburn 8-100 -—— |, 127-136 | Lyc | Dole L 8|3 x434 | 2686, 2.56 | 288 | 9803400 |*Alum | 5| Pur No | Str No 
Auburn 12-160 — 133 Lye | Dole ; \ Oo | }12 3'4gx4% | 391.0 5.50 46.8 | 160@ 3400 ,*Alum | 4 | Pur Ste ! Str = 
Austin s1130| 7 |Own | —_—s/L 1 412.2x3 | 456) 5.10; 78 | 13@3000| Alum |2|—  —|Til No 
Suick 32-50 "3450 | 114 | Own Bish-Bab | O | 8 | 2}8x4% | 230.4 | 4.65 | 27.61 | 78@3200 ; CI }5;}AC AC Mar’ AC 
tuick 32-60 3980 | 118 | Own Bish-Bab | O | 8 | 3;x4% | 272.6 | 4.63 | 3002 | 90@3000 | CI 15} AC AC|Mar AC 
3uick 32-80 | 4450 | 126 |.Own Bish-Bab | O | 8| 3)%x5 | 344.8 | 4.40 | 35.12 | 104@2900 | CI 15!|AC AC|Mar AC 
3cick 32-90 _| 4565 | 134 | Own Bish-Bab | O | 8! 3y%x5__| 344.8 | 4.40 | 35.12 | 104@2900 | CI =|5| AC AC| Mar AC 
Cadillac 355 B+ | 134-140 | Own Har | L | 8 | 339x473 | 353.0 5.38 364 | 115@3000 | CI }3| AC AG{|Own AC 
| Cadillac 370 B |—— | 134-140 | Own Har | O j12! 3%%x4 | 368.0, 5.30 | 46.9 | 135@3400 | CI | 4; Cuno AC | DL AC 
| Cadillae 452 B | — 143-149 | Own Har | Oo 116 | 3 x4 | 452.0, 5.36 | 07.5 | 165@3400 | CI {5 ; Cuno AC DL AC 
Chevrolet ~ |——1| 109 | Own | No l % | 194 ' 5.20 | 263 | 60@3000 | CI \3i— = |Car AG 
| Chrysler 6 3120 116 |;Own | Yes |; L | 6 3%x4'4 | 2239) 535 2335 , 82@3400 |*Alum |4|Pur Yes [B&B Yes 
| Chrysler 8 3860 i25 |s$Own | Yes |L | 8 | 3%x4% | 298.6 | 5.20 | 33.80 | 100@3400 |*Alum |5| Pur Yes! Str Yes 
Chrysler Imp. 8 — | 135 |$Own Yes iL |8|3% 2X9 | 384.8 | 5.20 | 39.20 | 125@3200 |*Alum | 9j| Pur_ Yes , Str Yes 
Chrysler Imp. 8 cus. —— 146 |sOwn Yes iL | 8} 314 334.8 ; 5.20 | 39.20 | 125@3200 |*Alum | 9! Pur” Yes ! Str Yes 
Cord (Fr. Wh. D.) | 4620 | ‘13742 Lye | Dole eae | 298.6 | 5.25 | 33.8 | 115@3300 Alum |5| Pur AC | Sch No 
De Soto Six 3008 {1s sOwn ‘Yes | L 16 |. tor i 211.5 | rT 25.35 | 75@3400 *Alum |4|Pur Yes | B&B Yes 
|De Vaux 6-80 2810 | ‘114 Hall_|{ Dole | L | 6 | 3%x4 | 214.7 | 5.20 | 27.34 | 75@3600 | Alum |4|— Yes |Til AC 
Dodge Six D L 3084 1144; $Own | Yes | L | 6 | 344x434 | 217.7 | 5.35 | 25.35 | 79@3400 | Alum | 4 | Pur Yes | Car Yes 
Dodge Eight D K 3488 122 _ sOwn | | Yes | L 18 | | 3% x4'4 | 282.1 | 5.20 | 33.80 | 90@3400 ;} Alum |5! Pur’ Yes! Str Yes 
Essex-Gr. Su. 6 | — | 113° ‘Own | —— | L 16, 248x434 | 193.0 | 5.50 | 20.7 | 70@3200 | | Alum | “TS 1No Ste | Mar AC 
Ford A 2375 1064; Own — | L | 4) 37%5x4% | 2005 | 4.22 | 2403 | 40@2200 Alum | 3 | — — | Zen -- 
‘Ford V8 106%% | Own — — | 8 | 3y4x3% | 221.0 ' 5.50 30.0 6543400 | — 3|— —|— — 
| Franklin Airman | —— 132. *Own | Ful 'O |6, 314x4% | ——| 510 | —— | 100@3100 *Alum |7j| Pur Yes| Str Yes 
‘Franklin V-12— | — | —_—s'144_—s "Own _ | Ful 'O 12) 3%x4 398.0 | 5.12 | —— | 150@3100 |*Alum |7j| Pur Yes| Str Yes 
Graham 6 |— | 113. | Own Yes |L | 6 j 3isx4%e | 207 | 545 | 234 | 70@3200 j*Alum | 7 | — AC | Sch = AC 
Graham, eee. | 366-— | 123 | Own _Bish-Bab_ | L |8!3%sx4 j 245.4 6.50 | 31.25 | 90@3400 “Alum | 5 | AC AC | DL _ AC 
Hudson Greater 8 | —— 119-126-132 |}Own anon (L |8|3 x4, | 2542 | 5.80 | 288 | 101@3600 | Alum |5|No Ste | Mar AC 
Hupmobile 216 — 116 | Own | Bish-Bab L | 6 3%x4%, | 2281 | 5.00 | 27.34 7503200 "Alum 14) ** Ste | Str AC 
Hupmobile 222 | 3580 122 | Own Bish-Bab L | 8| 28x45s | 250.7 | 5.40 | 27.61 | 9303200 | Alum | 5 i Ste | Str AC 
Hupmobile 226 | 3755 | 126 | Own Bish-Bab | L 8 | 3\sx434 | 279.9 | 5.47 | 30.10 | 103@3200 | Alum |5| Pur Ste | Str AC 
La Salle 445 Bo | —— | _ 130-136 | Own | Har i 8 1 3% x4T8 353.0 | 5.38 364 | 11573000 (CI | 3 | AG - AC | Own AC 
| Lincoln V-8— | 5430 | 136 | Own | Yes ;L | 8! 3'4x5 | 3840 | 5231392 [125 | Alum |5|No  AC| Str AC 
Lincoln V-12 | 5750 | 145 | | Own _ Yes |} L 12 | 3%4x4% | 448.0} 5,25 | 50.7 | 150@3400' Alum |7/No AC/|Str_ AC 
| Marmon 8 3500 125 | Own | Yes |}L | 8 | 344x4% | 3152 | 550 | 33.8 | 12503400 | Alum | 5 | Flo —|- o~ 
Marmon 16 __| 5369 | _145 | Own | Pines 1O [16 | 34x4 490.8 | 6.00 | 62.5 | 200@3400 ' Alum | 5 | ¢ AC |Str AC 
Nash Big Six 3200 | 116 | Own Bish-Bab LG | 3'6x4%% | 2013 | 5.10 | 234 | 70@3000 "Alum |7| Pur AC | Str AC 
Nash Stand. Eight 3400 121 | Own Bish-Bab L !8|3 x4, | 2474 {| 5.10 | 288 | 85@3200 |*Alum | 9 | Pur AC | Str AC 
Nash Spec. Eight | 3870 128 | Own Bish-Bab O | 8 | 3%x4'% | 2608 | 5.25 | 31.2 | 100@3400 Alum |9/| Pur AC/|Str AC 
Nash Ady. Eight 4350 133. | Own Bish-Bab Oo 8 | 3% x4'2 | 322.0 | 5.25 | 36.4 | 125@3600 *Alum | 9 | Pur AC | Str AC 
Nash Ambas. Eight |; — |_ 142) | Own Bish-Bab = O_—| 8 | 3%%x4%% | 322.0 | 5.25 | 364 | 125@3600 |*Alum |9| Pur AC Str AC 
Oldsmobile F-32 | 3035 | 11644; Own | No )L | 6, 3\%x4's | 2133 | 580 | 263 | 7493200 CI |4|AC AC'Str AC 
Oidsmobile L-32 3165 | 116%; Own No |L |8|3 x4% | 2403 590] 288 | 87@3350: Cl {|5|AC AC | Str AC 
Packard Twin Six , 5225 | 142-147 | Own ; Yes —, L{i2 ; 37x32 | 390.0 | 6.00 | 506 | 150@3600 |*Alum |4| No  Yes| Own AC 
ap ae Stan. 8 4570 | 130-137 | Own | Yes { L | 8 | —— 320.0 | 6.00 | 32.5 | 110@3200 |*Alum |9/| Yes Yes | Own = 
| Packard De L. 8 5045 | 142-147 | Own Yes |}L | 8| 3%x5 | 384.8 | 6.00 | 39.2 | 1353200 "Alum |9/| Yes Yes! Own A 
Packard Light 8 =| 4115 | ———:127%| Own_| Yes _ L | 8; 3,%X5 | 320.0 | $.00 | 32.50 | 110@3200 j*Alum | 9/ Yes Yes | Own AC 
Peerless De L. Mas.| 4521 | 125 | Con Bish-Bab | L | 8 | 3%%x4!a | 322) 5.00 | 3645 | 115@3200 "Alum |5| Pur AC | Sch AC 
Peerless Custom 8 | 4766 138 | Con Bish-Bab | L_ | 8 | 3%x4% | 322 | 5.00 | 36.45 | 120@3200 |*Alum_|5/| Pur AC! Sch_ AC 
Pierce-Arrow 54 | —— | 137-142 | Own | Pines |L | 8] 3%2x43, | 366 | 5.05 | 39.2 | 125@3000 \*Alum | 9 | Pur Ste’ Str AC 
Pierce-Arrow 52. | —— | 142-147 | Own Pines |} L ;12 | 3%x4 | 429 | 5.05 | 546 | 150@3200 |*Alum |7/| Pur’ Ste | Str Ac 
Pierce-Arrow 53 | —— |__137-142_ | Own _| Pines |L_ '12 | 3%x4 | 398 | 5.05 | 50.7 | 140@3200 |*Alum | 7/| Pur Ste | Str _ AC 
Plymouth __| 2875 112, | Own | No (Lj 4 | 353x434 | 196.1 | 4.90 | 21.03 | 65@3000 | Alum | 3| Yes_ AC | B&B Yes 
oo : : | be | — | —- | L | 6 | 3%x37, | 200.0 | 5.10 | 263 | 65@3200 |; CI |3)|— = — = 
ontiac V- bcos wn | — |H '8| 376x3% | 251.0} 5.20 | 37.8 | 85@3200 | CI 13|— ar Yes 
Reo Fly. Cloud * — 117 | Own — }— | 6) 3%x5 230.0 | 530 | — | 80@3200 | Lo-Ex|7| Yes Yes| Yes Yes 
Reo Royale $35 | 4650 | 135 | Own | Pines {| L | 8 | 33x5 | 358 | 5.30 | 36.48 | 125@3300 | Alum |9|Han AC |Sch Own 
Reo Royale 8-31 | 4375 } 131 | Own | Pines |L |84|33¢x5 | 358 | 5.30 | 36.48 125@3300 Alum | 9 | Han AC/|Sch Own 
Reo 8-21 | 3610 | 121 | Own | Yes {LL ;|8{3. x43, | 2686! 5.37 | 28.8 | 90@3300 |*Alum |5°|Han —|Sch Un 
Reo 6-21 3525 | 121 | Own | Yes |L | 6 | 33%x5 268.3 | 5.30| 27.3 | 85@3200 | Alum |7| Han —|Sch Un 
Reo Fly. Cloud 6-25 3950 | 125 | Own | Yes }L | 6] 3%x5 268.3 | 5.30 | 27.34 | 85@3200 | Alum 7|Han VS|Sch Un 
Reo 8-25 | | 4050 | 125 | Qwn | Yes |L | 8/5 x43, | 268.6 | 5.37 | 28.8 | 9003300 |*Alum |5/| Han VS|Sch_ Un 
Rockne 6-65 2595 | 110 | Own | Dole }L !6| 3%x4', | 189.2 | 5.20 | 234 | 66@3200| CI | 4)|— Ste | Str No 
Rockne 6-75 | 3000 | 114 | Own | Dole |L_ | 6: 3%4x4% | 205.3 | 5.10, 254 | 72@3200/CI |41— -_ AO | Str No 
Studebaker 6-55 | 3170 | 117 | Own Dole /L | 6 | 34x45, 2300 5.10 | 254 | 80@3200| CI  |4{|No Ste | Str No 
Studebaker Dict, 62 | 3240 | 117 | Own Bish-Bab [|L_ | 8 | 35x33, 221.0 5.10 | 30.0 | 85@3200 | CI |9| Pur Ste | Str AC 
Studebaker Com. 71| 3547 | 125 | Own Bish-Bab [|L | 8 | 3\4x4%4 250.4 5.20 | 30.0 | 101@3200 *Alum |9| Pur_ Ste | Str AC 
Studebaker Pres. 91, 4260 | 135 | Own Dole 1 L | 8 | 34x44 | 3372 | 5.10 | 39.2 | 12203200 |*Alum |9/| Han Ste | Str AM 
wees i l — vs 127%4| Own — | O | 6) 334x4%_ | 2415 550) 273 | 85@3150 “Alum |7| Pur. AC|Zen Un 
Stutz SV-16 | 4885 | 13415-145 | Own — iO | 8 | 339x444 | 322 5.50 | 36.4 | 113@3300 *Alum |9| Pur AC| Zen AM 
Stutz PV 32 | 5281 | 1344-145 | Own | Bish-Bab | O | 8 | 3% x42 | 322 | 5.10 | 36.4 | 156@3900 |*Alum | 9/ Pur Ste | Sch_ AC 
Willys-Ov'land 6-90 2824 | 113 | Own | — | L | 6 | 34%4x37%%q | 193.0 | 5.26 | 25.35 | 65@3400 | CI |4|No~ AC | Til TH 
Willys-Ov'iand 8-88 | —— | 121 |Own {| —— |}L |8|3%x4 | 2454! 5.26 | 3125 | 80@3200;CI |51|No AC | Til AC 
Willys-Kni, €6-D | —— | 121 |Own | — | K | 6 | 334x434 | 255.0 | 5.50 | 27.34 | 87@3200 *Alum |7| Pur Til | Til AC 
Willys- Knight 95 | —— | 113 | Own | — i; K |61| 232 (*Alum |7| Pur AC | Til Yes 





(Continued from Page 3) 


lowed salesmen for their transporta- 
tion. 

Sometimes new cars sell quickly, | 
and used cars taken in exchange 
pile up in stock. 
nov them, plus. their 
on tite 
s2l 
trolled, 


In this way, 


sion basis. On every new car sold 
by him, 
rate, 


ample: 
$27.50; on a Hudson of ordinary | 
“heel base, 

having 

$50 

base, $60. For a Graham, $40. This 


method allows the company to con- | 
trol the kind of used cars taken. 
But in addition to the foregoing | 


{rates the company 
| Salesman a used car 
together 


r eg ular Now, 


| morning 
day's work is revie 


| portation, 


the salesman 


gives 
for 
with 


his trans- 
an allow- 


A sizeable bonus | 4nce of sixty gallons of gasoline per 
is th n offered to the salesmen to|™month and all the oil he requires. 
is supposed to 
straight commission of 6 per cent.| Sell this car within thirty days of 
cash involved on used car | the date on which he received it. 
volume is con-/|If it has not been disposed of by 

|him at the expiration of a month 
Salesmen are paid on a commis- {and a half—probably because he has 
faken a strong liking to it and is 
a salesman is paid a flat|reluctant to sell—the company im- 
regardless of trade-in. For ex- | mediately places a bonus on it, 
On an Essex, the rate is | thereafter it is soon sold. 
* When a used car remains in stock 
$40, but on a Hudson | | longer than sixty Gays, the company 
a wheel base of 126 inches, | puts a cash bonus on its sale, 
and on one of 132-inch wheel! ordinarily the car’s price has been 
~ before then. 


to each 


and 





but 


salesmen’s meeting is held every 


at 8.30, 


when the previous 
wed and 


any new 


plans are discussed. At these meet- 
ings Mr. Holland learns if he can 
help a salesman in any way. 
Sirable, he will go out with a sales- 
man to help him close a deal. With 
twenty-one years’ experience in the 
automobile business in various 


| executive capacities, he can quickly 


draw on his resources. 
Most of the salesmen have been 
with Mr. Holland for years and one 


Hudson-Essex sales, has been con- 
centrating on these cars for eight- 
een years. 

The company’s cperations are 
confined to Camden county, whose 
population is approximately 250,000. 
While the quota of daily calls for 
each salesman 
Holland contends that a few calls, 
intelligently made, with the proper 
presentation, are more. effective 
than “just contacting” as many as 
fifty persons. If a salesman ccn- 
tacts five persons a day, he can 
usually work on at least two of 
them. About half of the ten calls 
should be on “company” car own- 
ers. It is believed that if a sales- 
man calls on enough persons, he is 
usually able to find five or six own- 


is put at ten, Mr.| 


| 
If de- | chase and he should try to convert | written in the first person, and the 








| While the length of time varies in 


| before letting his name go into the 
man, B. F. Coley, a specialist on| 


x4%— | 177.9 | 5.55 | 20.70 | 60@ 3400 





ers of cars of other makes who have 
become dissatisfied with their pur- 


them to a “company” car. But 
where the owner of a competitive 
car is satisfied with it, the company 
has a rule for the salesman not to} 
try to disturb that satisfaction. 


which salesmen cling to a prospect 


“dead” file the company holds. that 
under ordinary circumstances the 
sale should be closed by the third 
call. On the other hand, one sales- 
man kept after a prospect for two 
years and at the end of that time 
got his name on the dotted line. 
Sales drives are made periodically, 
and sales contests among the sales- 
men are held twice a year. While 
the form of contest is varied to 
make new interest, the prizes are 
usually in cash—$50 for the first | 
prize, $25 for the second and $10 for | 
the third. When the company re- 
ceives new models, the salesmen are 
allowed to send, in their own hand- 
writing, and over their own signa- 
ture, letters to their best prospects. 
This is called “individualized cor- 
respondence,” carrying, as it does, 








the personal touch. Very good re- 
sults have been obtained thereby 
from time to time. The letters are 


house pays the postage. 

No “blind” solicitation is done. 
Good sources of prospects are the 
state car registrations, received 
weekly; but the best source of pros- 
pects is satisfied owners who suggest 
leads to the house, recommend 
others thereto, and not infrequently 
bring them to the showroom, On 
the other hand, according to Mr. 
Holland, the worst defeat to any 
dealer comes from a dissatisfied 
owner. To obviate dissatisfaction 
of any kind, Mr. Holland supervises 
service closely, and he also strives 
to relieve the service manager as 
much as possible from additional 
service work. He tries to teach the 
service manager an effective sales 
approach, and also has the salesmen 
keep in close touch with the shop. 
This is regarded as the second best 
source of prospects. Salesmen are 
directed to use the telephone con- 
siderably in making appointments 
with those car owners whom they 
know particularly well, as it saves 
time and is only a nickel against a 
lot of gasoline and energy. 
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'|EASTERN CANADA SALES 
SHOW IMPROVEMENT IN 
































s Transmission 2 © ¥ 
3| 2 » i ‘ MARCH, FIRST QUARTER 
Make and Model| =, 3 & {3 Fi £ ca wa | 
ES 33 s ; 2 . $s | £8 te 
ct ed T s sf | i 3 
EE EF = |5 ype s s = es Bs (Continued from Page 1) 
Auburn 8-100 | Chain Del-R . Del-R-S Long | D | 3 | SM-LGS-F | U | Col | *4.70 | M Ross | S 5634 | Ow Bijur | 17x6,00 | Crease of 27.5 per cent. and commer- 
Auburn 12-160 | Link _Del-R |*Del-R-S Long , D 13 SM-LGS-F | Mi Col % | *4.55| Bendix Ross | S 56%, | Own _, Bijur_(*17x6.00/ “14! cars @ decrease of 15 per cent. 
; = é , coveaneagspeoenbasessesaiaheeetiain arcu aiemetsite ae de oe Combined passenger and commer- 
Austin | Gear Aut-L |*Aut-L Rock , WG; 3 | — 18) Sal % | 525 '°M Say-B | Cant , | Own Al-Z | 18x3.75| cia) car sales are running approxi- 
Buick 32-50 | Tex Del-R | Del-R ‘Own, O | 3 | SM-BW-F O | Own % | 460 ; Own Sag |S 56 | Tryon | Al-Z | 18x550| mately 26 per cent. behind for the 
Buick 32-60 Tex Del-R | Del-R ‘Own! O | 3} SM-BW-F |O | Own % | 454 Own Sag S 55% | Own | Al-Z | 18x6.00/ first three months of this year. as 
Buick 32-80 Tex Del-R | Del-R “Own; O |3} SM-BW-F |O | Own % | 427 Own Sag S$ 58% | Own | Al-Z | 18x7.00|compared with the same period of 
Buick 32-90 | Tex Del-R| Del-R_ *Own; O | 3! SM-BW-F | O | Own % | 427 | Own Sag S 58% | Own | Al-Z | 18x7.00/ 193), New cars and trucks regis- 
Cadillac 355 FB | Morse Del-R , Del-R Own | © | 3} SM-F |S Own % | 460'OwnM  Sag|S58 | Own | Alem {| 17x700/tered in the first three months of 
Cadillac 370 B | Morse Del-R | Del-R Own O }|3; SM-F |S Ovn % | 480  OwnM Sag |S 58 | Own ' Alem | 17x7.00/1931 totaled 10,568, as against 7,808 
Cadillac 452 B | Morse Del-R Del-R Own O |31SM-F |S Own % | 464 Own sag 'S 60 | Own | Alem | 18x7.50/this year, the decrease being 2,760 
Chevrolet i- ~ Del-R “Del-R Own i O | 31 SM-F |—1| Own % | —I1-— “Sag |S 54 | ——__| Alem _| 18x5.25 | units. In March of this year 4,392 
Chrysler 6 | Chain Del-R Del-R ‘*—|O |3|—F ;—| Own % | 460) H Own § 53% {|—— | Alem | 18x5.50|C@"S and trucks were registered, as 
Chrysler 8 | Chain Del-R Del-R “| O14] F |—| Own % | 430 H Gem S 54% | — | Alem 17x6.50 | #8ainst 5,656 in March of 1931, the 
Chrysler Imp. 8 ' Chain Del-R Del-R "| 0;4| F }—| Own % | 410 H Gem | S 57% | — | Al-Z 17x7.00 decrease amounting to 1,264 units. 
Chrysler imp.‘ Uws. Chain Del-R Del-R *—|0|4|—F |—|Own % | 410° H Gem ' S 57% | — Al-Z | 17x7.50| Subdivided as to provinces, pas- 
Cord (Fr. Wh. Dr.) Link Del-R *Del-R Long, D | 3 | — )*;col FP | 480 H Gp ee | Oen | Mee | ere Me One as eens: 
De Soto Six. | Chain Del-R_Del-R_ “Own O |31—F | S| Own 4 | 462. H Own | S 53% | —— | Alem | 18x5.25 ‘ieainn 
De Vaux 6-80 Morse Aut-L |*Aut-L Borg | W | 3 | — |S TAD % | 440 M ‘WS 54% | Tryoo_ TAl-Z_| 19X5.25] ontario ......"Ta66 eM Sg08® 
Seles Gx DL Chain De T — OTS * l—] own % | 460) H Own S 54% |—— | Al-Z | 18x550/ Quebec ......... 1.433 1/482 
Dodge Eight D K_ | Chain Del-R ‘ Del-R -_10 |31|—PF |— Own % | 410 lH Gem $55 | — Al-Z | 18x6.00 |New Bdunswick.. 95 138 
Essex Gr. Gr. Su.é | Morse Aut-L *Aut-L- s Own O 1|31SM-WG-F |S!‘ Own 2 | » | 463 | 3 | Bendix | Gem Ts) 54% | Own _Alem | | 18x5.25 Nova Scotia..... 373 514 
Ford A | Var Own Own Own/| O | 3] —— ‘S| Own % | 3.78(M Gem |S-Tr39 | Own | Al-Z [ 19x4.75| = coon 
Ford V8 ws a ons. ae. Rees le eh ane | . Al-Z | 18x5.25| Totals ........ 3,667 6,459 4 
Franklin Airman | Chain Del-R “Del-R-S_— | W|3|SM-BWF | Mj) — ae (a Gane 1) yar "| 19x6 50 The following table shows the 
Franklin V-12_ | Chain Del-R (*Del-R-S Long | W | 3 | SM-BW-F Mi Col 1% 445 |H Ross | S 60 Fafnir | Al-Z | 17x7.50 a sales subdivided as 
Graham 6 | Link Del-R | Del-R Long WG|3|WG-F | U| Sal ‘%@ | 445|H Ross |S 54 | ERS | Al-Z T “17x5 50 sac 3 Months 
Graham, Bi.-Str. | Link Del-R | Del-R Long WG/ 3 \ SM-WG-F |S |Sal_ % | 430/|H Ross |S 54 | ERS | Al-Z_| 17x6.00 ai ia Endins 
Hudson Greater 8 | Morse Aut-L *Aut-L-S Own O |31SM-WG-F |S Own ‘4 | 14631 Bendix Gem |S 54% | Own | Alem _/*1 1°17%6.00 | Ontario a a 
Hupmobile 216 | Chain Aut-L |*Aut-L-s Borg WG/|3 | SM-WG-F || M; Spic % | 454 M . ‘Ross 3 53. | Tryon | Al-Z | 18x5 50] Quebec ......... 339 358 
Hupmobile 222 | Morse Aut-L |*Aut-L-S Borg WG! 3{|SM-WG-F | U | Own % | 436{M Gem , S 57% | — Al-Z | 17x6.00 | New Brunswick. . 20 30 
Hupmobile 226 | More Aut-L |*Aut-L-S Long D |3|SM-DG-F | U1; Own % | 436'M Gem S 57% | — Al-Z | 17x6.50| Nova Scotia..... 63 120 
a Sa.le 345 B_ | Morse Del-R | Del-R Own 0 131SM-F |S Own % | 460|/OwnM Sag |S 58 | Own Alem | 17x700] 4, oes oes 
Lincoln V-8 | Chain Aut-L | Aut-L Long O | 3 | SM-F [S| Own F | 458 |*Bendix Own |S 62 | Own | Alem | 18x7C0) (ONS 0-128 1300 
Lincoln V-12 _Obein Aut-L | Aut-L_ Long O | 31! SM-F |S | Own F_| 458 "Bendix Own |S 62_ | Own | Alem _| 18x7.50) - a Ba passenger cars 
Marmon 8 [Diam Del-R | Del-R  °*— —1|3)SM [S Spice % | 408 | Bendix Ross S37 | —— Alem | 195000 | sont lat wae aes 
Marmon 16 _Diam Del-R Del-R ‘Rus M/31!SM |S Spe % | 3.78 | Bendix Ross S 59% | —— Alem ‘ 18x700) makes, namely, Suis te ane 
Nash Big Six = Chain Aut-L Aut-L-S Borg | O |3| SM-DG-F | Oj Own % | 470{™M Ross S54 | ERS Alem | 18x5.28/ De Soto, Dodge, McLaughlin- Bui k. 
Nash Stand. Eight, Chain Aui-L Aut-L-S ‘sorg | O | 3 | SM-DG-F O Own % | 445:M loss S54 | ERS Alem | 18x5.50/ Plymouth and Studebaker. In the 
Nash Spee. Eight Chain *Aut-L Aut-L-S Borg | O | 3 | SM-DG-F O Own % | 443 Bendix Gem : S 55% | Bijur | 17x650)/commercial car group gains were 
Nash Adv. Eight Chain *Aut-L Aut-L-S Rorg | O |3|SM-DG-F |O Own % | 450, Bendix Gem) S 57'k | | Bijur | 18x7.00/ shown by the following: Chevrolet, 
Nash ee ee _caee *Aut-L Aut-L-S Borg | O | 3 | SM-DG-F O Own % | 450 Bendix Gem = S 57% | * __Bijur_| 18%7.00 | Diamond T., Dodge, G. M. C., Inter= 
Olds~iobile F-32 Chain Del-R | Del-R. Borg |. M13) SM-BW-F |S Own % | 456 | Bendix Sag S 54% | Tryon Al-Z | 17x6.00|national, Reo, White and Willys- 
Oldsmobile L-32 Chain Del-R Del-R_ Borg | M|3|SM-BW-F_ |S Own % | 477 | Bendix Sag S 54% | Tryon Al-Z | 17x6.00 | Overland. 
Packard Twin Six Morse Long oe | 3; SM re | — Own % }— | ‘M Own S 60% | .|oOw | — ~ | 19x700 The following table gives new car 
Packard Stan. 8 | Morse N E ' Dyn Long | O |4{SM |M Own % | 466|M Own | S 60% | Own sijur | 650x*9| registrations by makes for the 
Packard De L.8 | Morse NE | Dyn Lone | O |4| SM |M Own % | 466|M Own | S 60% | Owr Bijur | 7.00x19 month of March, 1932, and the three 
Packard Light 8 | Morse NE /*Dyn *Long | O |3|SM |M Own % | 466 !M Own !S 56 | Own Alem | 17x6.50|™onths ending March, 1932; 
Peerless De L.Mas. | Morse Aut-L |*Aut-L Rock ,WG| 3 | WG-F )S) Sal %4 | 445 | Bendix Ross | S60 | Rub B | Alen: | 31x6.00) Makes March, 3 monhts 
Peerless Custom 8 | Morse Aut-L |*Aut-L Rock | WG|3| WG-F |S | Sal % | 480 | Bendix Ross |S 60 | Rub B_ Alem_| 31x6.5¢ 1932 ending 
Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long | 0 |3|SM-F | S| Own 42 | 442! Bendix Ross |S 61 | Faf = | Myers | 18x6.50) auburn ~~ “a 
Pierce-Arrow 52 | Chain Del-R |*Del-R-S Long : O | 3 | SM-F |S} Own % | 442! Bendix Ross | S 61 Fat | Myers | 18x7.00 Cadillac........... °3 44 
Pierce-Arrow 53 ! Chain Del-R |*Del-R-S Long | 0 | 3 | SM-F }S: Own % | 458 | 8 | Bendix Ross ''S 61 — | Faf _ Myers | 18x7 00 Chevrolt......... 1 192 2 304 
Plymouth | ‘Var___~‘Del-R | Del-R_*Own| O|31|BW-F 1O1Own% | 433/H War |S 53% | —— | Al-Z | 18x5.25/ Chrysler.........) 140 ‘194 
Pontiac 6 ! Chain Del-R  Del-R ~ — | oo fom] SM-BW-F | —| Own % ; | 4.55 | Bendix Sag |S 54 | Inlox | — ] 18x5.25| De Soto .......... 144 197 
Pontiac V-8 | Link Del-R' Del-R — | —{—| SM-BW-P —| Own % | 4.22 | Bendix Sag | S 54% | — !— | 17x6.00 | ree 165 229 
Reo Fly. Fly. Cloud “S”| Chain. — — —;—T3 1 SM-F aaa |—| Own 4 4.60 | H Ross S 55 ae 17x5.50 Durant Lecewenehees 72 140 
Reo Royale 8-35 | Morse Del-K | Del-R Long | O | 3 | SM |U | Own % | 407|H Ross | S$ 57% | Own | Far | 6.50x18| ESsex............. = _ 
Reo Royale 8-31 | Morse Del-R | Del-R Long © |3/|SM |U | Own 4 | 407 | H Ross | S 5713 | Own | Al-Z | 6.50x12] Ford. ............. 529 955 
Reo 8-21 | Link Del-R | Del-R Long | O | 3| SM |U| Own % | 4421 H Ross | S 55% | Tryon | Al-Z | 17x6.00) Franklin. ......... a 
Reo 6-21 | Morse Del-R | Del-R Long! O |3/| SM |U| Own % | 407/H Ross | S 55% | Tryon | Al-Z | 17x60u| Frontenac.......... 41 12 
Reo Fly. Cloud 6-25 Morse Del-R |*Del-R Long | O | 3| SM |U| Own % | 442|H Ross | S 553, | Own | Al-Z | 17x6.50)Graham........... 53 106 
Reo 8-25 | —_—| Link Del-R I*Del-R_ Long’ O |3| SM 'U | Own % | 442 | H Ross | S 55% | Own | Al-Z_| 17x6.50; | Mudfon........... = “ 
Rockne 6-65 Morse Aut-L ,*Aut-L-S Borg. | O | 3 | SM-BW-F | M| Spic % | 4.27 | Bendix Ross |S 54 | Tryon , Al-Z | 18x5.20 a Pasehares = 7 
Rockne 6-75 | Chain Aut-L |*Aut-L-S Borg | O | 3| SM-BW-F | M! Own % | 4.73 | Bendix Ross | S 54 | Tryon | Al-2Z | 18x559) Tinea 0 0 
Studebaker 6-55 Chain Del-R |*Del-R-S Long | O |3|SM-BW-F |S Own 42 {| 427 | Bendix Ross|S 54 | Tryon | Alem | 18x5.56| McLaughlin-Buick 329 568 
Studebaker Dict. 62) Ce] Del-R |*Del-R-S Long | O |3| SM-BW-F |S = Own ‘2 4.73 Bendix Ross |S 54 | Tryon | Alem | 18x5.50|Marmon.......... 0 haa 
Studebaker Com. 71| Cel Del-R |*Del-R-S Long | O |3{|SM-BW-F |S | Own '4 4.73 ; Bendix Ross |S 56 | Fat | Alem | 18x600/ Nosh... 15 26 
Studebaker Pres.91 Var-G Del-R |*Del-R-S Borg ; O | 3 | SM-BW-F |S | Own 12 | 431 | Bendix Ross |S 60 __| Faf | Alem_ | 18x6.59/ Oldsmobile........ 97 181 
Stutz LAA |Link Del-R . Del- R Borg 1bpties|i— = 'U|Sal % | 4.75 H Gem S60 | Own Bijur | 19x6 00} Packard........... 19 22 
Stutz SV-16 i Link Del-R Del-R Long | M|3{SM |M Tim % | 4.775 | H Gem S 62% Own Bijur | 20x6.50 | Pierce-Arrow....... 9 11 
Stutz DV-32 Link Del-R | Del-R' Long| M/|3!SM |M Tim % 450 | H __Gem_S 62% | Own | Bijur | 20x7.00 | Plymouth......... 194 290 
Willys-Ov'land 6-90 | Link  Aut-L |*Aut-L_ —|013|SM-BW-F |S Own % 460 ‘Bendix Own |S 51 “| Tryon | Alem | 18x5.25| Pontiac........... 213 438 
Willys-Ov'land 8-88 | Link  Aut-L |*Aut-L *Borg | O | 3| SM-BW-F | S| Own % | 440/{ Bendix Ross, S56 | Tryon | Alem | 18x5.50/ Reo ..-....-...... 30 = 
Willys-Kni. 66-D { Link Aut-L |*Aut-L —!|0O|3|SM-BW-F | S| Own % | 418 | Bendix Gem | S56 | Tryon Alem | 17x6.00| Rockne............ 24 28 
Willys-Knight 95 ‘Link Aut-L |*Aut-L —|0O1}3!SM-BW-F |S! Own %% | 489! Bendix Gem/S51 | Tryon \ | Alem | 18x5.50 — a = 
raed ; RENAN --— ———.----—— ic creesauehaeen ) ) 
; Willys-Overland. . 74 158 
; : y : ast | a any: Faf. Fatni Bea 2 | ae : si 2 
set ey TO ABBREVATIONS — / Quen-Drncio corm N Rm ,luart® Eat | Uist BRS. eaten ‘Pyoaucts ine: | GILBY ORGANIZES OWN Willys-Knight....." 18 27 
ass e zs vs oad .. *Tryon, front | ‘lassified....... : 7 
ete (Aue DY iSinen” wheel be | vBensic sate ted & Sinn enue | Eng" eure towme front, ene ess” | WIRE CONCERN IN N. J.) Uneisssities oY 
: a Thi en ee Pee a Be = ee 
tial Mads. 0een Sas Lipe: Reck Rockford Machine: Lone Cheese Leaticates- oe FC eating | Teele... 3.667 6.459 
instead of al =. “Oe. [ae lesg Cee Comeeny: a ae Gores = Farvai WMiyers—Chasais Newark, N. J., April 26.—The| _ 


turers refuse to. give 


Engine Make—Con Continental: Lyc. Ly- 
coming, Hall. De Vaux-Hali Motors Corp 
*Air-cocied with spot temperature con- 
trol *tThermo syphon water circulation 
§Floating power 

Thermostat-—Bish-Hab Gishop & Babcock 
Doie, Dole Valve Co.. Chicago, UI.; Ful, 
Fulton Co.; Har, Harrison; Pines, Pines 
Winterfront Var, various makes. 


Valve Airangement—-L, L head: A. hort- 
zontal O. overhead. K. sleeve valve. 
LV V-type t head 

Piston Materia]—*Aium 
invar struts Alum. aluminum alloy~ Cl 
cast iron; S. St, semi-steel; Lo-Ex, Alu- 
minum Corporation of America. 

Oil Purifier—Wai,. Wall, Han, Handy; AC, 
AC Spark Plug Company. Ste, Stewart- 
Warner; Ski. Skinner: Flo, Floato; Cuno, 
Cuno Engineering Corp: Pur. Purolator 
*Using both Floato and Skinner. 
+Using AC with Floato attachment. 
**Using both AC and Purolatur 


aluminum with 


| 





Fuei Cleaner— AC: AC Spark Plug Co.; Gas, 
Gascoiator Ste Stewart-Warner; [fil | 
Tillotson V-S Van Sicklen 

Carbaretor—Sch, Wheeler Schebier; Zen, 
Zenith, Mar, Marvel. Car. Carter; Str 
Stromberg: DL. Detroit Lubricator: Til 
Tillotson: B&B, Borg & Beck 

Air Cleaner—AC AC Spark Plug Com 
pany: AM. Air Maze; Un. United; Til. 
Tillotson 

front Ene’ Drive—Link, Link Belt; Tex, 
Texolite: Cel. Celeron: Diam. Diamocd 
Chain: Morse Morse Chain Company: 
Var, various makes of chains; Var-G 


various makes of gears 
"ignition, Generater and Starter—Aut-L, 


Auto-Lite: Del-R, Delco-Remy; Dyn, 











Mig Co *Be@plix Cluich Control 


Trausmission Make—D, Detroit Gear: WG 
Warner Gear Company; M, Muncie Gew 
Company: O, Own: N, New Process Gea 
Corp.. W Warner Corp 
*Franklin  Transcontinent models aie 
equipped with both Warner and Detroit 
3 or 4 speed gear sets. according to body 
type 

Transmission Type— . Detroit Gear & 
Machine Co.: Past The LGS Corp.; F 
Free Wheeling: SM. Synchro Mesh: Bw 
Borg-Warner: NP—New Process Gea: 
Corp.; WG, Warner Gear Co 

Universais— U, Detroit Universal Products 
S Spicer Mfg Corp.; O, Own, M. Me- 
chanics Universal) Joint Company 


*Cord using Detroit Universal Products | 


and Mechanical Universal Joint Co. 
Rear Ax'e—-Co! Columbia: Sai, Salisbury 
Spic. Spicer Mfg Corp.; Tim, Timken 
N.P.. New Process Gear Corp.; %, Semi- 
floating: &, & floating: F, Full floating: 
tAdams used on custom models 


Ratio—*Dual ratio optional; Hudson 132- 
in wheel base models have rear axle 
ratio of 5.10 

Brakes—H, bydraulic: M, mechanical: 
Bendix, Bendix Brake Corp ‘*Equippeo 
with Vacuum Booster 

steering Gear—Gem. Gemmer; Ross, Kos> 


Gear and fool Company; Sag, Saginaw 


Sz:y-B Szylor-Beal) Manufacturing Com | 


pany: War. Warner: NP.. New Process 
Gear Corp tRoss used on custom models 
Rear Springs — S. semi-elliptic: El. tut 
elliptic, Cant, semi-cantilever: S-Tr 
semi-transverse 
Spring Shackies—1 rv on, 
Company, Rub B, Rubber Shock Insu- 





Willys-Morrow ' 


Lubricating Co. 


with 17x6.50 


*Hudson 1%2-in. wheel 


inch 
tires 


bond holders, 


night. 


| Mr. 


be drafted. 


part 





|rehabilitation of 


equipped with tires 17x6 50 
wheelbase models 


apparently 
| Orrin G. Wood, chairman of the re- 
organization committee, 
He explained that sufficient | 
deposits of securities in support Of | alloys in resistance wires. 
| the plan have not been received. 
Wood said it was too early | 


the 


| fires—Auburn 12. custom models equipped | | prem 


ises al 850-4 Mount Prospect | 
| Ave., formerly occupied by the | 


base models 
Stutz 145-| ark Wire Cloth Company, 
have 20x7.00 | 351 Verona Ave., 


FISK REORGANIZATION 
PLAN FALLS THROUGH 


Springfield, Mass., April 26.—The the wire industry since 1895, first 
| plan for reorganization of the Fisk | with the former De Witt Wire Cloth that 
Rubber Company of Chicopee Falls, | 

| promulgated in January by the pro- | |with the Drive 
| tective committees of the note and} 
is dead, 


said 


to predict whether another plan will 
He spent the greater | 
of the last several weeks at- 
| tempting to revive the proposal for 
company, 
| which has been in receivership for | 
two years, but was not successful. 


last 





lover by the Gilby Alloy Company, 
|organized by Walter Gilby of Belle- | 
ville, formerly with the Gilby Wire | 
152 Riverside Ave. 
| Mr. Gilby has been affiliated with 


Company, 


Company of 


Harrison. 





bon, nickel 


tended a dinner 


| being in charge. 


Belleville 
r-Harris Company of | Western Canada has been exten- 


nizers of the Gilby 
| His new plant is equipped to manu- 
|facture high quality filament rib- | Rasiags has been great 
chromes 


ing at Hotel Warden, 
manager of the Des Moines branch, 


have been “rte 


He was one of the orga- 
Company. 


Wire 


and 


CHEVROLET DEALERS HOLD 
NORTHWEST IOWA DINNER | rates are being maintained and the 

Fert Dodge, Ia., April 26.—Chevro- 
let dealers of northwest Iowa 
and business meet- 
R. R. Byers, 


and 


M. L. PULCHER BACK 
FROM COAST TRIP 
SEES BUSINESS GAIN 


(Continued from Page 1) 


now 





by 
and. 


hauling 
States 


short 
these 


long and 
later | motor truck in 
sively developed within the past few 
years. “This development in the use 
of the motor truck for commercial 
ly aided by 
various | the excellent road conditions which 
prevail throughout the West,” said 
Mr. Pulcher. “Truck cperations in 
this section are well organized, fair 
haulage business generally on 
profitable basis.” 


1s 


m , 
at- 
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Current Automotive Trends 


In Engine Design 


This is the third and final install- | 


ment of a paper by Prof. F. G. 
Baender, Oregon State College, pre- 


sented at the Northwesi Section, 
S. A, E., meeting. 
The refiners have attempted to 


keep pace with the modern trends 
and have developed moder: crack- 
ing systems in order to make gaso- 
line of a higher anti-knock value 
Fig. 6 shows the trend in this direc- 
tion. This cracked gasoline has b een 
made by the liquid phase cracking 
systems; however, at present, there 


——~) 


is much work being carried on in 
ithe development of vapor phase 
‘cracking. It is reported that gaso- 
| lines of high Octane rating can be 
|made with this process. 

Following is 
the various compression ratios as 
are now used on our 1932 cars. There 


Comparison of 1932 and 1931 oe Ratios 


Car and Model 


Auburn 12-160 
August 12-160 
Austin ° 
Buick 50 
Buick 60 
Buick 80 & 90 
Cadillac V8 
Cadillac Vi12 
Cadillac V16 
Chevrolet 
Chrysler 6 


Chrysler 8 
Chrysler Imp 
Chrysler Imp 
Cord 
Cunningham 
De Soto 6........ 
De Soto 8..... 
De Vaux 
Dodge 6 
Dodge 8 .. 
Durant 610 
Durant 612 
Durant 621 
Essex 

Ford 
Franklin 
Graham 6 
Graham 8-57 .. 
Graham Special 8 
Graham Custom 8 
Hudson 
Hupmobile 
Hupmobile 
Hupmobile 
Hupmobile 
Hupmobile 
Hupmobile 
La Salle 
Lincoln 8 
Lincoln 12 
Marmon 8-125, 
Marmon 79 .. 
Marmon 16 
Nash 960, 660 
Nash 870, 970 
Nash 880, 980 
Nash 890, 990 
Oldsmobile 6 
Oldsmobile 8 
Packard Light, Standard . 
Packard De Luxe 8 . 
Packard Twin 6 

Peerless, all models 
Pierce Arrow, 
Plymouth 
Pontiac 6 
Pontiac 8 (Oakland) 
Reo 6-21, 25N 
Reo 3-21 & 8- 
Reo Royale 
Rockne 6-65 
Rockne 6-75 
Studebaker 6 
Studebaker Dict 
Studebaker Com. 
Studebaker Pres 
Stutz LAA, LA 
Stutz SV-16 
Stutz DV-32 
Willys-Overland 6 
Willys-Overland 8 ...... 
Willys-Knight 95 
Willys-Knight 66D 


8 


Cust. 8 


614 


622.. 


& 
& 


216, 6.. 
222 . 
226 

218 . 
221 


225 & 227..... 


88 


all models 


25 


8... 
8 
8.. 


Ave 
Fig, 

horse 

ratios 


orage 


7 shows the relationship of, 
power and speed with 
—7:1 and 5:1. Here we see 
that the top speed has been in- 
creased about six miles pe” hour, 
due entirely to an increase of com- 
pression ratio. Fig. 8 shows the ti- 
in seconds to accelerate from five 
mites per hour te forty-five miles 
per hour, with two changes in com- | 
pression ratio. 

Fig. 9 shows an ideal cyc) with a 
6:1 compression ratio. It is to be 


two, 


| 


| Hart 





Specially noted that the theoretical 
therraal efficiency is approximately 
50 rer cent. 

Fig. 10 shows an ideal Otto cycle 
with a 10:1 compression ratio and a 
thermal efficiency of about 60 per 
cent. 

Tnese cycles bring out the 
portance of having high compres- | 
sicn ratios if we desire the greatest | 
economy, maximum acceleration, 
and the development of the maxi- | 
mum power from a given cylinder 
volume. | 


G. & B. MFG. CO. REPORTS 
INCREASE IN ORDERS 
Springfield, Mass., April 26—A 
modcrate increase of orders for 
pumps and tanks since the begin- 
ning of this month has ded to an} 
increase of production attended with 
the taking on of a few more men, it 
was learned at the office of the Gil- 
bert & Barker Manufacturing Com- 
pany yesterday. The gains are scat- 


tered territcrially and are not suffi- 
ciently marked to change the gen- 
eral picture materially, it is said. 


im- | 


is also shown the ratios used in 1931. 
The highest ratio offered as 
Standard equipment is that on the 
new Graham eight. The ratio is 
§.50:1. There are many optional ra- 
tios offered and of these the Pack- 
crd, with a ratio of 6.52:1, is the 
ighost. 
1931 
Standard “Op ymnal Standerd Optional 
5 26 | 
5 5 
5.00 5.00 
4.65 ».09 4.75 
4.63 5.03 1.63 
4.49 1.29 4.59 
5.33 5.70 5.35 5.26 
>.30 ».08 5.20 5.03 
5.35 5.00 5.11 4.98 
5.20 >.02 ¢ 
9.35 6.20 5.20 6.20 
5.20 6.20 
5.20 3.20 5.30 6.39 
5.20 5.30 5.00 6.00 
5.25 ».70 5.25 5.70 
5.00 5.83 5.90 
>.35 6.20 ».20 
5.40 6.49 
5.41 5.41 
5.35 9.20 
5.20 ».49 
4.39 
>.46 9.52 
9.32 
>.5f 5.80 
4.22 
6.30 5.30 
5.45 5.45 
6.50 
5.49 
5.29 
5.80 5.89 
5.00 5.75 4.35 ny 
49 6.09 ° 
47 . 
5.20 ; 
5.20 
5.20 | 
5.38 7 5.35 
4.95 §.23 
5.25 
5.59 5.59 
6.50 
3.99 6.09 
5.00 5.00 
5.09 5.00 
5.25 5.25 
§.25 5.25 
5.20 5.06 
5.50 
6.00 5.03 5.52 5.00 
6.00 5.03 fs 6.52 5.00 
6.00 noe 
5.00 5.00 
5.05 5.07 
4.90 4.60 
5.10 4.90 
5.20 : 5.09 
5.39 : 5.30 
5.37 5.37 
5.30 ‘ 5.30 
5.20 
5.00 
5.00 5.20 5.50 
5.09 5.50 5.15 5.59 
5.20 5.50 &: 6.50 5.20 5.50 | 
5 10 9.50 & 6.50 5.10 5.59 
5.25 5.00 5.00 | 
5.50 5.00 5.00 
5 00 5.50 5.00 coca 
5.26 s 26 cei 
5.26 5.26 once 
5.50 5.50 eeee 
5.26 5.26 
| 
5 28 5.18 
—_ a ‘ 
SHOLES, INC., MOVING 
PLANT TO ORANGE, N. J. 
Orange, N. J., April 26.—Sholes, 
Inc., castings, construction and ma- | 
chinery, is moving its shops from 
182 Lafayette St., New York, to its 
;}own modern plant here. The com- 


pany will continue to manufacture | 
special corrosion resisting apparatus | 
and equipment and also Orange- 
roller bearings. 


Receive New Equipment 


APPROPRIATE CEREMONIES at 


word, “Police,” sharply etched out 


a tabulation showing | 


*** | claimed to be very effective in stop- 


shallow 


| webbing 
‘into. 





Officials Greeting First De Vaux 80 





Left to right: 
Kent Bank; 
ciation of Commerce; 


Sakhnoffsky, De Vaux stylist; 


The first De 
| of Continental-De Vaux Company 
April 15. A blue custom sedan, the 


new car, marked the entry of Con- 
tinental Motors Corporation 
the automobile building field. 


Attending the demonstration were | 
| John 


D. Karel, mayor of the city 
of Grand Rapids; George W. Welsh, 
city manager of Grand Rapids; the 
loading bankers of western Michi- 
gan and a score of nationally known 
automobile editors. 

After the completion of the first 
car, a luncheon was held at the 
Pantlind Hotel, where the group 
was addressed by Mayor Karel, City 


“| SKIRT EXPANDER, 
RECESSING TOOL 


The Thomason Manufacturing 
Company, Peoria, Ill, is now pro- 
ducing a piston skirt expander for 
alloy pistons. This device, it 
stated, will expand the skirt of a 


piston about .005 to .010 and is 





ping piston slap and helping to 
climinate oil pumping. They list at 
39 cents each, 

This company is also introducing 
a new recessing tool for cutting 
grooves on the inside of 
some types of alley pistons which 
do not have space in the wrist-pin 
for the expanders to fit 
This tool lists at $1.50. 


the New Olympic Stadium marked 
the delivery of fifty-seven Harley-Davidson motorcycles to the police 
department of the city of Los Angeles. Particular interest was shown 
by city officials in the new Police Pursuit Lites, manufactured in Los 
Angeles by the S. & M. Lamp Company, and now standard equipment 
on all new machines for the motorcycle force, These lights have the 


in white against the red lens and 


are the latest development in lighting equipment for police motor- 


cycles and flying squadrons 





into | 


Vaux £0 was com-, 
| pleted at the Grand Rapids plant | 


Manager Welsh, Craig Keith, sec- 
retary of both Continental Motors 
Corporation and Continental-De 
Vaux, and W. W. Hoagland, presi- 
dent of the Hayes Body Corpora- 
tion of Grand Rapids. 

There are many changes and im- 
provements to be noted in the new 
De Vaux 80. “Aero-Line” bodies, 
completely streamlined, give the car 
a look of speed and beauty. Bodies 
are two inches wider and more than 
an inch lower in height. The over- 
all measurement of the sedan is 
barely sixty-eight inches, and that 
of the new convertible roadster is 
only sixty-four inches. 





is | uled to begin shortly. 


The De Vaux is powered by the 
Continental “Red Seal” engine. This 


H. M. Taliaferro, American Seating Company; Clay Hollister, Old 
A. D. Crimmins, Grand Rapids National Bank; A. T. McFayden, Asso- 
George Veldman, City Commissioner; 
City Manager George Welsh; Mayor John D. Karel 


M. Comte Alexis de 


motor develops eighty horse power 
and is the most powerful engine 
used in any popular priced six- 
cylinder car. Rubber cushioning at 
all motor supports practically elimi- 
nates vibration. 


The interior improvements in- 
clude a new dash panel with 
“Watch-Dial” instruments, arm 


rests, robe rails, foot rests and as- 
sist cords. 

“Startix,” the key switch and 
automatic ride control, may be pro- 
cured at a slight extra cost to the 
purchaser. 

More than 700 dealers now oper- 
ate the Continental-De Vaux fran- 
chise in all parts of the country, ac- 
cording to R. H. Mulch. 








GULF TO STRESS FRESH 
GASOLINE’S ADVANTAGES 


The employment of a new and 
novel advertising theme for gasoline 
will feature the inauguration of the 
advertising campaign of the Gulf 
Refining Company which is sched- 
This year’s 
program calls for emphasizing the 
value to the motorist of “Fresh 
Gasoline.” The entire campaign will 
be built around this point. 

The benefits to the consumer of 
fresh gasoline are obvious. The Gulf 
company emphasizes the fact that 
gasoline in storage gradually loses 
some of those very factors which 
make it so desirable as a motor 
fuel. Any one who has used gaso- 
line knows it is subject to_deteriora- 
tion. In the process of deterioration 
the elements of the product which 
are lost are the light gases. In other 
words, deterioration deprives gaso- 
line of the very e’ements which con- 
tribute so much to its volatility. The 
longer the gasoline is permitted to 
stand the greater the deterioration. 
Petroleum engineers for years have 
known that evaporation removes the 
best fraction of the motor fuel and 
that the whole problem is one of 
control on the part of the refiner. 


NEW LATHE BOOKLET 


A new booklet in two colors, illus- 
trating and describing the new 8- 
inch junior lathe and its uses in the 
automotive maintgnance field, has 
just been published by the South 
Bend Lathe Works, South Bend, 
Ind. 

This small shop lathe is shown in 
three types of motor drive and one 
type of countershaft drive, in both 
bench and floor leg models. Various 
tools and attachments for handling 
special auto servicing jobs such’ as 
armature, piston, valve, bushing and 
other work are also shown. 

Thirty photographs are used to il- 
lustrate various screw thread cutting, 
drilling, boring, turning, facing and 
tapering jobs. Reference is also made 
to blueprints now available which 
show the mechanic how to do auto 
servicing jobs requiring machine 
work, 

By mentioning this publication, 
any reader may obtain a copy of 
circular No. 8 by writing to the 
Ltrs parr Service Department, South 

Bend Lathe Works, South Bend, Ind, 


CLASSIFIED ADVERTiSZMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


POWER OPERATED 
OILSTONES 


The Pike Manufacturing Company, 
Pike, N. H., is producing electrically 
operated oilstones. The manufac- 
turers described the units as being 


essentially ordinary oilstones, with 
power drive applied. The stones are 
portable and the motors operate 
from any light socket. The stones 
have gravity oil feed, with felt wipers 
to give the right amount of lubri- 
cant to the stones and to float the 
metal particles. This is designed to 
prevent glazing and maintain the 
cutting quality of the stones. 

India oilstones in different grits 
are used on the devices. Washita 





and Arkansas stones may be had as 
special equipment. 

The No. 50 stone is designed to 
handle all tools with broad flat 
edges, such as chisels, plane irons, 
box and bearing scrapers, molder 
knives and machinists’ scrapers. 
The regular equipment includes 4 
medium India stone, universal motor, 
gravity oil feed, extension cord with 
plug and a can of oil. Six other 
grades of stones and a cast iron 
lapping disc may be had as extra 
equipment. 

Stones may be changed without 
the use of a wrench. 

The No. 60 oilstohe is recom- 
mended for use on a variety of tools 
that are of such a shape that they 
cannot be handled on an ordinary 
bench stone. This oilstone is not a 
grinder, it is designed to put an oil- 
stone finish on edged tools. It has 
as standard equipment a fine India 
stone, two gravity oil feeds, exten- 
sion cords with plug and a can of 
lubricating oil. Seven other grades 
of oilstones may be had. 








